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JOY TINGED WITH REGRET 


——— 


FINE MEETING AT MILWAUKEE 





President Palmer’s Resignation Comes 
as Shock to Assembled Agents of 
Northwestern Mutual Life 





(From a Staff Correspondent) 

Milwaukee, Wis., July 15.—The news- 
boys crying an extra announcing the 
resignation of Judge Henry L. Palmer 
as president of the Northwestern Mu- 
tual Life greeted those attending the 
meeting of the Agents Association of 
the company as they emerged from the 
building yesterday afternoon. The an- 
nouncement came as a shock to the 
assembled agents and will be the event 
which will make this particular annual 
gathering come back to the memory of 
many when time shall have effaced the 
rest. 

This meeting celebrates the fiftieth 
anniversary of the founding of the com- 
pany. This possibly accounts in part 
for the large attendance, over 200 agents 
having registered up to Tuesday even- 
ing. The address of welcome which 
the program said President Palmer 
would deliver Tuesday morning was 
expected to have at least an interesting 
touch of reminiscence and a full vol- 
ume of congratulation on the magnifi- 
cent structure the half century has seen 
built up here in the west. But Judge 
Palmer did not welcome the agents. On 
the earnest advice of his physician he 
consented to forego the pleasure he 
had looked forward to. The doctor 
knows these occasions are a heavy pull 
on the aged president, for he has en- 
tered into them in the past with all his 
heart. There is a suspicion now that 
Judge Palmer may have desired to 
spare himself the pain that must have 
come from delivering what he knew 
would be a farewell address. 

Norris Greets the Agents 
Accordingly Superintendent of Agen- 
cies Henry Norris greeted the 
agents. He expressed his regret at 
having to stand in the president’s stead. 
He paid a glowing tribute to Judge 
Palmer’s wonderful influence on the his- 
tory of the company. He brought to 
the assembled agents cheerful tidings. 
During the agency year which closed 
June 30, the company had written 
$107,350,000 new business, paid-for, an 
increase of over $10,000,000 over the 
record for the previous year. It rounds 
out its semicentennial with $913,000,000 
in force and $235,000,000 assets. It is 
a showing to bring pride to all con- 
nected with the company. 

President W. T. Gage of the associa- 
tion responded to the address of wel- 
come and as he closed the agents rose 
and stood as a tribute to the honor of 
the absent president. 

Dr. Albright Is President 


Then began the business sessions. 

ew members were elected and officers 
for the coming year were chosen as fol- 
lows: 

President—Dr. C. E. Albright, Milwaukee. 

Vice-President—Wm. J. Fischer, St. Louis. 

Secretary and Treasurer—Franklin Mann, 
Chicago _ (reelected). 

Standing Committee—W. C. Mage, St. Louis, 
chairman; J. F. Oates, Chicago; F. A. Griswald, 
Hartford; Conn.; E. J. Stone, Cleveland, Ohio; 
Rud Recht, New York. 


(CONTINUED ON PAGE 13) 





The Western Branch Attna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GALLAGHER, General Agent 
Louis O. Koutz, Assistant General Agent 


Jas. S. Gapspgn, Gen. Agent, Marine Dept. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($7,503,591.36) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 











D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,965,453-74 


: THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< se CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 


PHCENIX: 











FEILD MEN OF OHIO MEET 


FINE CROWD AT PUT-IN BAY 





Three Organizations in Session With 
Largest Attendance in Their His- 
tories and Superb Weather 





(Prom a Staff Correspondent) 

Hotel Victory, Put-In Bay, Ohio, 
July 15—With the largest number pres- 
ent in their history the combined meet- 
ings of the Ohio Field Club, the Ohio 
League and the Ohio State Fire Pre- 
vention Association was held at the 
Hotel Victory today. The lobby and 
veranda of the hotel presented a most 
animated spectacle as the insurance 
men and their charming wives stood 
about in groups resuming old friend- 
ships and making new ones. The 
weather was superb and everyone was 
happy. : 

The field club held its meeting at 
9:30. A. P. Ross presided, and there 
was a large number present. After 
the regular business was finished J. W. 
Garbell of the Hanover was admitted 
to membership. 

A fair sized meeting of the league 
was held at 10:30 and three new mem- 
bers were admitted: Russell D. Cooke, 
Marietta; Alois Kessler, Mansfield, 
and J. G. Wetzel, secretary of the 
Springfield Underwriters Mutual. 

Objectionable Mortgage Clauses 

A special committee made a report 
on the objectionable mortgage clause 
in vogue among several Massillon 
building and loan associations, and the 
companies were requested to eliminate 
such clauses when submitted. The 
point at issue being the omission of the 
following words from the New York 
standard mortgage clause: “In case of 
any other insurance upon the within 
described property this company shall 
not be liable under this policy for a 
greater proportion of any loss or dam- 
age sustained than the sum hereby in- 
sured bears to the whole amount of in- 
surance on such property, issued to or 
held by any party or parties having an 
insurable interest therein whether as 
owner, mortgagee or otherwise.” 

A similar clause in use at Findlay 
was also referred to a special commit- 
tee for action. 

W. B. Burand presided at the league 
meeting owing to President H. E. 
Boning’s absence at the home office of 
his company. 

Just before lunch Manager H. C. 
Eddy and Walter Atwater, Wisconsin 
state agent of the Commercial Union, 
were reported in the office and the glad 
hand was extended to the father of the 
Blue Goose flock and his superior of- 
ficer, as well as to B. T. Duffy of the 
Royal and R. Miles, superintendent of 
agencies of the Ohio German, and sev- 
eral others who came on the noon boat. 

Fire Prevention Men Meet 

The meeting of the Fire Prevention 
Association at 2:30 was well attended 
and there were thirteen new members 
admitted. The committee on law and 
ordinances made its report and ex- 
plained some of the codes in use in dif- 
ferent cities. Hope was expressed that 
other cities would pass ordinances along 
the lines of the Phal ordinance passed 

(CONTINUED ON PAGE 14) 
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STRENUOUS DAYS ARE GONE 


ACCIDENT CONVENTION MILD 





Not Much of the Old Time Fire in the 
International Association’s 
Meeting 





President—H. G. B. ALEXANDER, Con- 
tinental Casualty. 

Vice-Presidents—L. T. LA BEAUME, 
Travelers Protective, and JOHN EMO, 
Canadian Railway Accident. 

Secretary—E. G. ROBINSON, National 


Masonic Provident. 
Treasurer—J. B. PITCHER, United 


States Health & Accident. 

Librarian—H. B. MEININGER, German 
Commercial Accident. 

Executive Committee—WILLIAM BRO 


Pp 

Accident; GEORGE 8S. DANA, Commercial 
Travelers Mutual Accident of Utica; L. 
TH. PIBEL, Great Eastern Casualty; G. L. 
M’ NEILL, Massachusetts Mutual Accident; 
zE. W. DE LEON, Casualty Someeny of 
America; EDSON 8S. LOTT, United States 


Casualty. 
McNeill Medal Committee—G. LEON- 


ARD M’NEILL, HERBERT WALKER and 
P. 8. DEWEY. 

Atlantic City, N. J., July 11.—(Spe- 
cial Correspondence.)—The Interna- 
tional Association of Accident Under- 
writers closed its annual meeting yes- 
terday. It was a convention of papers. 
The strenuous discussion of other years 
gave place to tacit acceptance of con- 
ditions and a mild interest in academic 
dissertations. Outside of the question 
box there was little or nothing on the 
program to provoke discussion. The 
executive committee followed in the 
general line and took good care not to 
comment on any troublesome ques- 
tions. It was peace, harmony, with the 
hope for the general welfare. It looked 
the first day as if there might be a 
little discussion over the question of 
sickness experience. Dr. Keelor, in 
his report, complained of the lack of 
data furnished him by the companies. 
William Bro Smith, after the reading 
of the report, in view of the statements 
of Dr. Keelor, moved to make the sub- 
ject a special order for Wednesday 
afternoon, because he said the mem- 
bers might desire to discuss the ques- 
tion of expanding the usefulness of the 
information, by increasing the data 
upon which generalizations must be 
based. When the special order was 
reached, no one responded. Mr. Bro 
Smith in his suave way stated that he 
did not propose the special order for 
the purpose of discussing the report 
himself, but simply that others might 
have an opportunity. Others did not 
want it, however, and that was the end 
of that opportunity for discussion. 

Subject of Automobile Hazard 

Another possible talkable subject 
was the report of the committee on the 
automobile hazard. W. De M. Hooper 
has been trying ever since the last con- 
vention to gather automobile accident 
statistics in sufficient quantity to war- 
rant some generalizations. He did not 
get a great many statistics, but he gen- 
eralized some all the same. A. E. For- 
rest took exception to the generaliza- 
tion and instead of Hooper’s coming 
back, he simply said that he knew the 
limitations but had felt justified in rea- 
soning from effect back to cause. Mr. 
Forrest’s objection was thatthe list of 
automobile accidents without the num- 
ber of automobile exposures was con- 
siderably like the play of Hamlet with 
the melancholy Dane left out. Mr. 
Forrest’s criticisms were justified, like- 
wise Mr. Hooper’s remark that that 
which was desired to make the work 
complete was practically unobtainable. 
As it was, he figured out a heavy excess 
of cost over income in the matter of 
automobile risks. The deductions or 
generalizations will, however, probably 
serve a good purpose, for while they 
can not be depended upon as a measure 
of the automobile hazard, they will 
serve to call attention to the fact that 
apparently the automobile is a more 
prolific cause of accidental injury than 

(CONTINUED ON PAGE 11) 





OPEN SOUTHERN DEPARTMENT 





Aachen & Munich and Security of New 
Haven to be Under Dan B. 
Harris’ Management 





New York, July 15—(Special)—The 
Aachen & Munich Fire has decided to 
open a southern department with head- 
quarters at Atlanta, Ga. The territory 
covered will embrace Virginia, the 
Carolinas, Georgia, Alabama, Florida 
and Mississippi. Associated with the 
German corporation in the same terri- 
tory and under the same management 
will be the Security of New Haven, 
save only that Mississippi will be ex- 
cluded from the field in so far as it is 
concerned, that state being already un- 
der the management of Tom Manning 
of Dallas, Tex. 

Dan B. Harris, at present and for 
many years past, manager of the south- 
ern department of the Insurance Com- 
pany of North America and recently 
elected president of the Southeastern 
Underwriters Association, will manage 
the new department. He takes office as 
soon as he can be released from his 
present duties. 

The Aachen & Munich is one of the 
strongest of the continental insurance 
companies. On the first of the present 
year it had aggregate assets of $9,798,- 
920 and a net surplus of $2,646,701. It 
does the largest business in Germany. 
At the beginning of the present year 
its American assets aggregated $1,778,- 
258 and its policyholders’ surplus $844,- 
645. In the San Francisco conflagra- 
tion the company paid more than $4,- 
000,000. J. A. Kelsey, United States 
manager of the Aachen & Munich, is 
widely known throughout the country 
as a capable and progressive under- 
writer. 





Home’s Fine Showing 
New York, July 15—(Special)—The 
semiannual statement of the Home of 
New York shows assets of $22,528,287, 


a gain of $1,655,589 since Jan. 1, The 
policyholders’ surplus is now $11,- 
715,481. 





MISCELLANEOUS NOTES 


Thomas D. Jordan, for many years comptroller 
of the Equitable Life of New York, prior to 
his removal two years ago by President Morton, 
dropped dead of heart failure in New York 
Tuesday. 

The Royal Exchange has appointed A. N. 
Hamilton, recent compact manager at Washing- 
ton, D. C., special agent for New Jersey, eastern 
Pennsylvania, Maryland and the District of Co- 
lumbia. 

The Davis-Hinig-Farley Company of Cleve- 
land will dissolve Aug. 1, B. C. Hinig taking the 
fire business and the sole agencies of the Dixie 
and Ben Franklin, and Messrs, E. W. Davis and 
Ira Farley taking the casualty business and 
representing the Casualty Company of America 
and the Massachusetts Bonding. 

Among the subjects to come: before the Un- 
derwriters Association of the Middle Department 
at the July meeting is the form of policy cover- 
ing dwellings which includes outbuildings, fences, 
yard fixtures, etc. It is proposed that under 
such forms the 100 percent coinsurance clause 
be added. Of late some of the companies have 
had rather unfortunate experiences under this 
kind of form, and, as its use is reported on the 
increase, some of the companies are instructing 
their special agents to vote in favor of the pro- 
posed amendment. 


GENERAL WESTERN NOTES 


The London Assurance and Western of Pitts- 
burg are entering Nebraska. 


An air pressure system of waterworks is to 
be constructed at Wapello, Iowa, where the old 
plant is entirely insufficient for fire protection. 


Fowler & Long of Kansas City have added the 
Cosmopolitan, New Brunswick, Queen City, 
Union of Buffalo and Humboldt of Pennsylvania 
to their agency, all as sole agencies. 

The Gorham-Braden Company of Minneapolis 
has been given a general agency for Hennepin 
county for the Des Moines Fire. The company 
will operate the balance of the state direct. 


The number of registered solicitors of the 
St. Louis board had increased to 171, forty 
having been added during the past two weeks. 
Under the new rules the solicitor must devote 
his entire time to the insurance business. 


Several Iowa companies represented in the 
Billingsly & McConnel general agency at Guthrie, 
Okla., have decided to operate direct in that 
state hereafter, except that the Commonwealth 
of Ottumwa will be represented through another 
general agency. 








MARS EB. WAGAR, President 


Ghe WESTERN RESERVE 


INSURANCE COMPANY 
of CLEVELAND, OHIO 
STATEMENT JAN. }, 5908 


000.00 
UNPAID LOSSES _- . « =» ee 
REINSURANCE RESERVE - -~ - 1457455:08 
NET SURPLUS - - - + = = _533,254.99 
ASSETS - - - - - $470,530.35 


SPECIAL AGENTS 
P. 505 Park -, Cleveland, 0.—Ohio, Kentasty, West Virginia 
St., Chicago—Michigan and Wisconsin 
bas: T Haute—Indiana and Illinois 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $751,012.56 
M. Donne. y, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & .CO. 


159 LaSalle Street, Chicage. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617-.31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jonson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert 
Ohio, Indiana kectecks , Lh, eta S. WARREN “Rea GHICAGO 
West Virginia at Cincinnati. "Geo. H. Moore, John V, Thomas, Asst. Secye. 











MARSHALL S. DRIGGS, President. F, H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


-++ $2,146,618.12 
+». 1,440,931.94 
705,686.18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 


F. H. DOUGLASS, Gen. Agt. 

















OHIO FARMERS INSURANCE COMPANY 
het LEROY, OHIO 
Fire, Lightning and Tormado Indemnity 
STATEMENT JANUARY 1, 1908 


Reserve for Reinsurance...............+ $1,482,742.53 
Reserve for Losses........--+. esses eeee 25,201.00 
Reserve for Contingencies...........--. 125,60,00 
Oe GNI Bones dcaccet cscs ccceseeese 600,476.83 

Total Assets.......... 000 cate $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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TWO COMPANIES ARE ELUSIVE 
Oklahoma Department Can Not Locate 
Representatives of Western F. 

& M. and New State 





Hundreds of complaints find their 
way into the office of Commissioner 
McComb of Oklahoma regarding the 
Western Fire & Marine and the New 
State Fire. 

These companies are operating under 
a charter obtained from the federal gov- 
ernment obtained in the Indian Terri- 
tory, commencing their operations un- 
der a domicile in Oklahoma City, O. T., 
long before statehood. The business 
methods, during their early days, was 
such that the insurance commissioner, 
under the territorial form of govern- 
ment, found it necessary to compel the 
Western F. & M. to either comply with 
the Oklahoma Territory statutes in re- 
gard to capital or remove from the 
territory. 

For reasons best known to the West- 
ern F. & M. officials they transferred 
headquarters to South McAlester, Ind. 
Ty., and at that time the management 
was under a F. C. French, president. 
On the eve of statehood, Nov. 16, 1907, 
the officers of both companies were re- 
sponsible for the circulation of a re- 
port announcing a change in the per- 
sonnel of the two companies, Edward 
H. Worne being reported as president 
and Wesley A. Hanes secretary, but 
despite the united efforts of those who 
have existing claims against these com- 
panies in Oklahoma, it is impossible 
to locate where the companies are ac- 
tually domiciled, notwithstanding a 
party at South McAlester, Okla., who 
has had some correspondence with par- 
ties having claims against the two com- 
panies states that the present address 
of the above mentioned officers as be- 
ing Philadelphia. 

These companies have never been 
recognized, or have they made applica- 
tion for admission into Oklahoma, and 
have no legitimate right to do business 
in the state; notwithstanding this it is 
admittedly understood at the Okla- 
homa department that they had agents 
in the state and doing businéss through- 
- Oklahoma in open violation of the 
aw. 

Commissioner McComb is exercising 
every possible energy to locate one of 
its agents in Oklahoma, and if found 
such agent will be prosecuted to the 
full extent of the law. It is understood 
that as soon as Deputy Commissioner 
J. H. McElroy recovers from his recent 
serious injuries he will commence a 
still hunt throughout the state looking 
for the parties who represent the two 
companies. 





Special Agent Griffith Resigns 

John H. Griffith of Milwaukee, who 
has been special agent of the Western 
of Toronto and the British America 
in Wisconsin for fifteen years, has re- 
signed. Mr. Griffith is one of the vet- 
eran field workers of the northwest, 
having been with the Home of New 
York in Minnesota for a number of 
years. Wisconsin has been added to 
the field of George R. Crossley of Iowa, 
special agent of the Western and the 
British America. 





Springfield May Enter Canada 

It is understood that the Springfield 
F. & M. may enter Canada the first of 
the year. Assistant Manager A. F. Dean 
of the western department and Man- 
ager E. G. Carlisle of the Chicago 
metropolitan district are on a tour of 
inspection among the northwestern 
provinces. The company will doubt- 
less reach a conclusion after hearing 
their report. 

The National of Hartford will begin 
operations in these provinces in a few 
months; 





Some one asked Edison if he did not think 
genius was inspiration. “No,” replied the in- 
ventor; “Genius is perspiration.” 
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UNITED STATES BRANCH 
54 Pine Street, New York 
J. J. Guile A. M. Thorburn 











H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN . DEPARTMENT 
(71 LA SALLE ST., CHICACO 


©F London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company. 


Sansome & Sacramento Sts., San Francisco 





in the World 


PACIFIC COAST DEPARTMENT 


C. A. Henry & Coe, General Agents 












P. T. KELSEY, Ass’t Manager 





IS UP TO ATTORNEY GENERAL 





Oklahoma Department Seeks Official 
Ruling as to Scope of the New 
Antitrust Law 





Both the fire, casualty and surety 
companies are exercised over the dras- 
tic antitrust law of Oklahoma. The 
fire companies and agents have dis- 
banded all their organizations and will 
not even have an independent rating 
bureau. 

That the antitrust bill is applicable 
to the question of rates as now existing 
seems to be the consensus of opinion, 
but in order to obtain, for those inter- 
ested, a ruling from the state, Com- 
missioner McComb has referred the 
matter to Attorney General West, with 
request that his opinion be given at as 
early a date as possible. 





Gooch Gets New England. 

R. E. Gooch of Cleveland, Ohio, has 
been appointed general agent of the 
New England Fire for western states, 
in consequence of which the company 
is now classed as a union company, 
and members have been so advised by 
the governing committee. 





Wiese Will Be Secretary 


John D. Wiese, who for some time 
was Chicago manager for McLean 
Stinson & Co., the Toronto surplus 
line brokers, will shortly go to Toron- 
to to become secretary of the Niagara 
Fire of that city, which is being or- 
ganized now. The company is to have 
$250,000 capital and $250,000 net sur- 
plus, both paid in, and expects to be 
ready for business Sept. 1. L. Dionne, 
president of the Rimouski Fire, will be 
president; J. K. Brodie, manager of the 
Standard Bank of Canada, vice-presi- 
dent, and McLean Stinson & Co., gen- 
eral agents for the province of Ontario. 

Mr. Wiese has come to the front 
rapidly in Chicago. He entered the 
business five years ago in the western 
department of the Commercial Union. 
Since leaving there he has had two 
years on the street in various capac- 
ities. 





Invites Its Field Men In. 

The field men of the St. Paul F. & 
M. have all been asked to be at the 
home office at the time of the National 
Local Agents Association meets at 
St. Paul. The St. Paul F. & M. will 
be quite a factor on the outside of the 
convention hall, as it is the only local 
company and expects a number of its 
agents to be present. 





AS VIEWED FROM CHICAGO 








NEW LUMBER RATES 

There is a difference of opinion as to 
the advisability of using the rates made 
by the new lumber schedule. It re- 
duces the rate materially on some 
risks, especially storage yards, cutting 
it in two in some tests that have been 
made. It is said that the mutuals and 
lumber syndicates are certain to get a 
share of the business regardless of the 
rate. By reducing the rate not enough 
business will be saved to justify the 
move, these men assert. 

The Lumber of New York, Adiron- 
dack and Toledo F. & M. appear to be 
the most lively bidders for lumber 
business. 

. * * 
CONNECTICUT’S GOOD SURPLUS GAIN 

The semi-annual statement of the 
Connecticut shows assets $6,020,033, re- 
insurance reserve $3,380,757, net sur- 
plus $1,347,775. There is a gain of 
$202,610 in assets, a decrease of $51,725 
in reserve and an increase of $305,179 
in surplus, 

. * 
ISSUING HAIL RIDERS 

The Shawnee Fire of Topeka has be- 
gun the issuance of a rider attached 
to tornado policies covering loss or 
damage by hail, whether accompanied 
by wind or not. The additional pre- 
mium is based on a charge of 10 cents 
per $100 for one year, with two rates 
for three years and three for five. The 
Shawnee also is issuing grain forms 
covering in the stack or farm build- 
ings against fire and lightning at 1 
percent a year, or short rates of 1 per- 
cent for less time. 

The Springfield is also issuing a hail 
rider costing the same as the Shaw- 
nee’s, 

+ - * 
OUT FOR THREE HUNDRED THOUSAND 

Vice-President F. H. Whitney, of 
the Michigan F. & M. expects to reach 
the $300,000 mark in net surplus by 
December 31 and the agents of the 
company will make it a point to have 
the company reach that goal. Its semi- 
annual statement, just out, shows net 
surplus $270,494, an increase of $18,913 
over Jan. 1. 

The Michigan’s assets as of July 1 
were $1,156,305, an increase of $21,915 
over Jan. 1. There has been no ad- 
vance in value of securities since the 
first of the year. 

The reinsurance reserve is $448,082, 
an increase of $5,403. 

The Michigan F. & M. has a fine 
set of officers and directors, a splen- 
did corps of field workers and a loyal 








army of agents. The combination of 
such forces never fails to win. 





Northwestern National’s Statement 

The Northwestern National shows a 
fine midyear statement. The assets are 
$4,813,130, a gain of $263,000 over the 
Jan. 1 figures. About $74,000 of this is 
due to appreciation in values of securi- 
ties. Unearned premiums are $2,441,- 
210, an increase of $64,000; loss reserve 
$88,298, increase $20,000; net surplus 
$1,209,923, increase $21,000 in addi- 
tion to $60,000 set aside as contingent 
reserve. This is the nucleus for a con- 
agration reserve such as the company 
had before the San Francisco fire wiped 
it out. 





Big June Fire Loss 

The fire losses of the United States 
and Canada for Jume, as compiled from 
the records of the Journal of Commerce 
and Commercial Bulletin, aggregate 
$19,512,000. This is abnormally high, as 
will be seem from the following com- 
parative table which gives the losses 


by months for the years 1906, 1907 and 
1908: 


1906. 1907. 1908. 
January.. $ 17,723,800 $ 24,064,900 $ 29,582,600 
February. 18,249,350 19,876,600 18,489,700 
March.... 18,727,750 20,559,700 16,723,800 
April..... 292,501,150 21,925,900 26,669,000 
May 16,512,850 16,286,300 15,181,156 
June..... 13,950,650 14,765,000 19,512,000 





Total ..$377,665,550 $117,478,400 $126,157,750 

The June losses in 1908 were nearly five 
million dollars greater than those of June, 1907, 
and were more than five and a half million 
dollars in excess of the sum chargeable against 
June, 1906. The first half of 1908 was nearly 
nine million dollars more expensive as regards 
fire loss than the same period in 1907. Fourth 
of July fires were decidedly light this year, a 
state of affairs very gratifying to underwriters. 





Oklahoma Department “Broke” 

Owing to the economy (?) exercised 
by the recent Oklahoma wild cat leg- 
islature, Commissioner McComb finds 
himself with scarcely sufficient funds 
to run his office, the sum of $2,500 be- 
ing the amount allowed for contingent 
expenses to cover a period of nineteen 
and one-half months. Under these con- 
ditions it will be an impossibility for 
Commissioner McComb to publish a 
report of his department. An idea of 
the conservatism (?) of the wildcatters 
can be had when it is shown that they 
made no provision to pay for the fur- 
niture necessary to equip the office of 
the insurance commissioner, notwith- 
standing that that department turned 
into the state treasury nearly $100,000 
in fees since Jan. 1, 1908. 





Jas. H. McClellan, 18 West Saratoga street, 
Baltimore, has just issued his 1908 “Insurance 
Directory of Baltimore, Washington, Maryland, 
Delaware and West Virginia.” Price, $1, 
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OHIO AND WEST VIRGINIA 


HAS BAD NETWORK OF WIRES 








Exterior Wiring of Columbus is Haz- 
ardous but Interior is Better 
Than in Most Cities 





Columbus, Ohio, presents serious 
conditions arising from a network of 
overhead electrical wires, consisting of 
those carrying high voltage light and 
power currents, lower voltage currents 
for trolleys, together with those of 
the telephone, telegraph and _ signal 
companies and the low voltage light- 
ing and power secondary wires to build- 
ings. This network of wires inter- 
fered seriously with the work of the 
firemen and at the same time causing 
great danger of fire through the lia- 
bility of the high voltage wire coming 
in contact with those of low voltage. 

A bill drafted by the city solicitor, 
introduced to the Ohio legislature of 
1908, empowering cities to compel the 
service corporations to put their wires 
underground, failed to pass. An ordi- 
nance by the city council, disposing of 
this hazard, seems unlikely unless 
heavy pressure is brought to bear, ow- 
ing to its having assumed a political 
aspect, with much influence in oppo- 
sition. 

In inside wiring the requirements of 
the latest edition of the National Elec- 
trical Code are being observed by all 
Columbus electrical contractors, prac- 
tically all of whom are working in ac- 
cord with the local electrical inspection 
department of the Ohio Inspection Bu- 
reau, and no attempt is being made to 
use other than approved electrical ap- 
pliances. All new wiring is being in- 
stalled according to code requirements, 
and many old equipments have been 
brought up to standard and additional 
improvements are being secured daily. 
Special attention is given to show win- 
dow and display lighting, and only 
iron conduit construction is approved 
for this class of work. On the whole, 
interior electrical conditions may not 
be classed as very good, but are con- 
sidered as being superior to those 
found in most cities. 

There are twelve moving picture ma- 
chine establishments in the city, all 
installed under the supervision of the 
local electrical inspectors, the machines 
enclosed in fireproof booths. All elec- 
trical signs built in the city are in- 
spected before being assembled. The 
following recommendations have ‘been 
made for improvements electrically: 


1. All electric light and power wires, except 
trolley wires and their supports, should be in- 
stalled in underground conduits. 

2. Both interior and exterior electrical wiring 
should be installed according to the requirements 
of the latest edition of the National Electrical 
Code, under the supervision of and to be in- 
spected by the underwriters’ electrical inspector 
having jurisdiction. 

8. Discontinue use of the 500-volt unap- 
proved grounded circuit for electric lighting and 
power purposes. 

4. Electric railway companies should exer- 
cise the greatest care in rail bonding so that 
the danger of electrolytic action on the gas and 
water mains may be reduced to a minimum. 

5. Greater care should be exercised with re- 
gard to the installation of high tension wires, in 
all parts of the city, so as to safeguard both life 


and property. 

6. When the wires of all systems are placed 
underground, the work should be under the 
supervision of a competent engineer. 





Appeals to Supreme Court 
The Ohio Farmers has filed an ap- 
peal in error from the courts of Clark 
county (Springfield) in the Ohio Su- 
preme Court of the judgment against it 
awarded to Harley L. Titus on a pol- 
icy On grain contained in his barns 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK é CO. 
159 La Salle Street, Chicago 








near Springfield, which were destroyed 
by fire. Before the company made set- 
tlement it received an anonymous let- 
ter advising investigation, on the ground 
that Titus did not have in the barns 
the amount of grain claimed. The 
company investigated and decided to 
fight the claim, but a common pleas 
awarded $2,133.75 to Titus, and the cir- 
cuit court confirmed judgment. 





Paull & Son Get New Brunswick 
The New Brunswick Fire has with- 


‘drawn from the office of Albert G. 


Hancock at Baltimore, Md., and has 
appointed Alfred Paull & Son, of 
Wheeling, W. Va., general agents for 
the state of West Virginia, and Turner 
& Thomas as agents at Baltimore. 





WANT FIREWORKS ORDINANCE 





People of Cleveland Demand that 
Fourth of July Slaughter Cease— 
Vote on Bond Issue 





Cleveland, Ohio, July 13.—(Special 
Correspondence.)—After a thorough 
investigation of all the circumstances 
connected with the destruction of the 

S. Kresge five and ten-cent store 
at Cleveland on July 3, Coroner Burke 
states all the laws of the state and 
or ordinances had been complied 
with. 

A public meeting was held at the 
City Hall Friday to discuss the Phal 
ordinance prohibiting the sale and use 
of fireworks in the city. The meeting 
showed that people in general, includ- 
ing business men, were in favor of the 
ordinance. Some of the councilmen 
felt that it was a little too strong, as it 
would prohibit displays of all kinds in 
the parks and other places. The ordi- 
nance was passed tonight. Manufac- 
turers of fireworks have been in 
the city in force working against 
the ordinance. They claim that such 
action will kill their business. Ar- 
guments of that kind have little effect 
on the people. The ordinance was in- 
troduced at the meeting of the city 
council last week and was referred to 
the committee on fire protection. 


Councilman McKenna has prepared 
an ordinance authorizing a special elec- 
tion to vote upon the issue of $125,000 
bonds for the purpose of erecting four 
new engine houses, and it will perhaps 
be introduced at the meeting this 
week. Chief Wallace of the fire de- 
partment has stated on several occa- 
sions that there should be two new en- 
gine companies on the East Side and 
the same number on the West Side. A 
few days ago he endorsed the request 
of the West Side Chamber of Indus- 
try that arrangements be made for bet- 
ter protection of that district. The 
sum included in the bond issue will be 
sufficient also for the purchase of an 
engine for the house on Woodhill road. 
The city is now bonded up to the limit 
and any further issue must be made by 
a vote of the people. 





OHIO NOTES 


Madden & Varner succeed Charles Varner at 
Continental, Ohio. 


S. F. Tombaugh, formerly in the business at 
Alliance, Ohio, has opened an agency at Canton. 

Hall & Addington succeed I. F. Hall at Brad- 
ford, Ohio, H. L. Addington being the new 
partner. 


Olaf E. Meyers has opened an agency at 
Lancaster, Ohio, with the Western of Pittsburg 
and German of Indiana, 


E. B. Jones becomes agent of a number of 
companies at Mt. Pleasant, Ohio, that have 
been represented by E. B. Burriss. 


Percy L. Peoples, of Pomeroy, Ohio, was 
nominated for circuit clerk by the Republicans 
of Meigs county and will retire from the insur- 
ance business. 


Miss Idaine Sowards, daughter of William 
Sowards of Cincinnati, state agent of the Nor- 
wich Union, was married last week to Henry 
H. Harris of Lewisburg, W. Va. 


Dwellings are being written at Kenton, Ohio, 
at half the advisory rate. Union agents are said 
to be doing the cutting, although the real trou- 
ble is claimed to arise from the appointment of 
men who are not insurance men as agents. 








CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 


of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 
Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB é SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 


AUTOMOBILE. .... .000 ove cece cece cece cess cccece 
TOURIST FLOATER....-... .. 











(Domestic and Foreign) 
SALESMEN’S SAMPLES............se0es ev cccece 
MERCHANDISE IN TRANSIT...00+ coee cocesees 
BIUFE ccc cccccccccesecccetee peace sence * cove ccccece 
EE aia eben asta veee sccentssonnsssnescsetensees 
MARINE (CARGO)... ..0...cecccceet cece cece cons 








~~ (Export and Import) 





AGENTS WANTED 


CORRESPONDENCE SOLICITED WITH. AGENTS EVERYWHERE. 
C. K. HOLLOWAY, Prest. 





O. P. CONAWAY, Sec’y. O. G. PARKER, Treas. 


ASSETS 
$476,638.11 


SURPLUS 


WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 





H. W. COLSON, Manager 171 La Salle Street, Chicage, Ill. 
MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 
ILLINOIS MISSOURI INDI 


AGE 


Detroit, Mich. 


SPECIAL AGENTS 
F. M. SAGE and F. A. MARSHALL, Detroit. 


J. T. KIREWOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee. 


BIHERCEH & S$ 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwaukee, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN;FIRESINSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C’ F. C. SAMMIS, N. Y. Life ., Minneapo 
BEN FRANKLIN INSURANCE CO., Allegheny, Pa- - — , ~ 
QUEEN CITY INSURANCE CO.., Sioux Falls, S. D. ORA C. KINNISON, Ligonier, Indiana. 

We write a general class of business and desire representation mover Town, Village and City in 


the above States. We have the largest Non-Union A: in the U States, and agent 
resenting one or more of our companies is entitled to mad — 


fall capacity of our Office. 
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MICHIGAN AND INDIANA 


DETROIT LOSSES ARE LIGHT 











Few Fires in Past Two Months—Good 
Delegation to Flint Meeting 
Is Expected 





Detroit, Mich., July 13—(Special Cor- 
respondence)—Detroit has been pretty 
free from fires for the past two months. 
The passing of the Fourth of July with- 
out the usual number of fire alarms was 
incident to the carrying out of the city 
ordinance relative to the sale and 
handling of fireworks. Again, Detroit 
people have the habit of getting away 
from the city on the Fourth. It is 
estimated that 60,000 people took the 
water way and Belle Isle trips. The 
fire chief, in his report, for the past 
month, states that June was the light- 
est month for fires for many years. 


The Water Commissioners have com- 
menced laying the new 42 and 48-inch 
water mains. Bonds amounting to 
$500,000 have been disposed of. The 
work will be pushed as fast as possible. 

A number of Detroit agents are ar- 
ranging to attend the meeting of the 
Michigan association at Saginaw 
August 4 and 5. There seems to be a 
feeling that this meeting will amount 
to something. Perhaps agents will in 
time come to some understanding as to 
what is best for them and then do it. 


_The secretary of the Michigan asso- 
ciation, of course, comes in contact 
with agents all through the state. When 
they visit Detroit they call on the sec- 
retary. When they find things going 
wrong, they write the secretary. When 
the secretary wants anything, he writes 
them. Just at this time he is sending 
out his bills for 1908 dues. Some an- 
swer quickly with a check. Some don’t 
answer at all. Some answer and say 
why they don’t check up. An agent 
who lives in one of the interior cities 
favored the secretary with a very nice 
letter the other day, saying, “At Flint 
I was there, but I was awfully disap- 
pointed, so much so in fact that I re- 
quest you to drop my name from your 
membership. I am thoroughly in sym- 
pathy with the association’s objects, but 
I am not satisfied with the way your 
Officers conduct their meetings.” The 
gentleman is one of the many who 
know how things should be done, but 
is not willing to assist others in doing. 
This kind of man is found in all kinds 
of business. Of course, he is a perfect 
agent and would be out of place in any 
organization made up of ordinary men. 
The Flint meeting was a good meet- 
ing. Everything was not just right, 
but in the main the meeting was a good 
one. What Flint missed Saginaw will 
make good. The invitation to agents 
throughout the state is broad. Join 


the association, attend the meetings, 
suggest anything you like, and when 
you have struck a good idea help work 
it out. The Saginaw meeting will be 
well attended and will, at the same 
time, do business. 

Op Derro!ter. 





Burwell Retires From Firm 
John S. Burwell of Jacob Guthard & 
Son, Whitbeck, Burwell & Chapman, 
the Detroit agency, has retired from 
the agency. He formerly was a mem- 
ber of the Detroit firm of Chandler & 
Burwell. 





Expect Enjoyable Meeting 
The Ohio Farmers’ agents in Indi- 
ana expect to have a most enjoyable 
time at their annual meeting at Winona 
Lake, July 28-29. R. H. Scudder of 
Rushville is president of the associa- 
tion. 





Indiana Agency Appointments 
Ben Franklin—D. L. Harmon, Indiana Har- 


r. 

Georgia Home—John Stobo, Columbus; C. 
M. Stone, Connersville; E. M. Brewer, Craw- 
fordsville; J. H. Beard, Jeffersonville; D. E. 
Small, Kokomo; . Jones, Mishawaka; S. 

Vance, New Albany; W. A. Odum, Peru; 
C. B. Fulgham, Richmond; E. N. Canada, Win- 
chester. 

Phenix—J. T. Shook, Montpelier. 

Queen City—Edwin Sines, Delphi; Cornelius 
& Butt, Syracuse; Perrill & Storm, Lebanon; 
Johnson & Goke, Kendallville; Koons & Wag- 
oner, Newcastle; J. W. Osborn, Warsaw; W. 
Barnes, Greensburg; W. F. Rosewinkel and W. 
P. Walsh, Ft. Wayne; William Spence, Hart- 
ford City; Hiltner & Gilbert, Muncie. 

Shawnee—W. G. Shaddy, Jeffersonville. 

Sun, Eng.—Holtschaw & Moreland, Newcastle. 


MICHIGAN NOTES 

Bennett & Root get the Southern at Detroit 
and the Michigan Insurance agency, the Guar- 
dian. 

Edward Lichtig has purchased the agency of 
C. H. French at Bay City, Mich., thereby adding 
to his list of companies the Continental, National 
Union, State of Illinois and Allegheny Fire 
and the Pennsylvania Casualty. 


INDIANA NOTES 


The Commercial Club of Richmond is in- 
vestigating rates. Its special committee reports 
an average increase of 36 percent during the last 
year or so. 

Mrs. C. I. Knouff will not retain the agency 
of the Ohio Farmers at Logansport which her 
husband had until he forged a note and fied. 
State Agent Coleman has been in the city 
straightening out affairs. 











Big Fees Are Allowed 

Judge Walker of Chicago has ap- 
proved the master’s recommendation 
that additional fees for the receiver 
and attorneys of the Traders, amount- 
ing to $63,500, be allowed. Fees of 
$97,750 have already been paid. The 
receiver and his two attorneys are to 
receive $60,000 for their services up to 
the present time and the attorneys at 
San Francisco will receive $3,500 in full 
for their services. 





The Argus Comparative Chart for the West- 
ern, Pacific Coast and Southern States, and also 
the one for the Eastern, Southeastern States and 
Canada have been issued by the Rollins Publish- 
ing Company, Royal building, Chicago. The price 
of each chart is $1. 








ORGANIZED 1881 


Michigan 


Fire and Marine Insurance Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 


Assets 
Capital 
Losses Paid 


$1,156,305.01 
ry ¥ .00 
: §5§,480,000.00 


JULY Ist 1908 


LIABILITIES 


Capital Stock $ 400,000.00 
Amount required to Rein- 





ASSETS 
Cashonhandandinbank $ 34,969.01 
City and County Bonds 421,533.60 
Mortgagesand RealEstate 503,063.00 
Real Estate 90,062.47 
Interest due and accrued 11,612.63 
Due from Agts. andothers 95,064.30 

$1,156,305.01 
M. W. O’BRIEN, F. H. WHITNEY, 
President. Vice-President. 





sure allout-standingrisks 448,081.58 
Losses unadjusted and 
not due 37,729.51 
Net Surplus 270,493.92 
$1,156,305.01 
E. J. BOOTH, E, P. WEBB, 
Secretary. Ass’t Secretary. 


MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets $1,041,817.24 
Surplus to Policy Holders 410,892.88 





F. A. Hooker, President 
Rospert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
RatrpH RawL.incs, Asst, Secy. 
D. W. Anprews, Supt. of Agencies. 








‘AUTOMOBILE INSURANCE 
THE BROADEST FLOATER POLIGY IS ISSUED BY 


INSURANCE COMPANY OF NORTH AMERICA 


Agents Wanted and Liberal 
Commissions Paid. Apply 
Michigan 


J. S. CROSBY & CO., Managers 


Grand Rapids, Michigan 











JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 





General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 





Michigan agents in need of a live Company write us, We can take care of your 
FARM BUSINESS. 





SURPLUS LINES 


Solicited on desirable Michigan business forthe GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsia Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 








New England Underwriters’ Agency of Concord, N. H. 
Union Companies writing a general business. 
AGENTS WANTED 
Union Trust Bldg. :: Detroit, Michigan 
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IN ILLINOIS AND WISCONSIN 


TO REPORT THROUGH BUREAU 








Collins Agency at Bloomington Will Be 
Continued and Its Dailies Will 
Be Stamped 





The local agency of Len H. Collins, 
Bloomington, IIl., following his death, 
will be conducted in the future under 
the name of Collins Agency. The clerk 
in the office will be in charge for the 
time being. It will interest field men 
to know that this agency, beginning 
Aug. 10, will report through the stamp- 
ing secretary. Mr. Collins had not re- 
ported through the secretary and this 
caused considerable pressure to be 
brought to bear on part of his compa- 
nies. The matter was taken up with 
Mr. Collins last fall and he agreed to 
submit to the wishes of his companies, 
but later decided not to report through 
the bureau. His companies, however, 
had the matter up with him and were 
pressing him to take this course when 
he was taken sick and later died. 

A committee of ten field men visited 
Bloomington last week in order to nre- 
vent the Collins agency from being sold 
to nonunion agents. As the Collins 
agency is now in line it is thought that 
the feeling displayed over the Bloom- 
ington matter will subside. 





Sevier Enters the Field 

A. H. Sevier, an examiner in the 
western department of the German 
American, who has been connected 
with three or four different offices in 
Chicago and formerly traveled for the 
Spring Garden in western Pennsyl- 
vania, has become special agent for 
the Queen City in Illinois under the 


Bierce & Sage general agency of De- 
troit. 


Local Board Incorporates 

The local agents of Superior, Wis., 
have reorganized their club. Incorpora- 
tion of the association has been brought 
about on account of the new state law 
requiring such bodies to have articles 
of incorporation. The directors are 
F. B. Jerrard, Harrie Rogers, W. H. 
Webb, C. A. Erhart, C. H. Sunderland, 
Roy Agen, F. J. Wildner, B. S. Loney 
and F. R. Crumpton. 





Cleaveland Opens an Agency 
Louis K. Cleaveland, formerly con- 
nected with the Illinois insurance de- 
partment, has purchased the John A. 


A Trip to St. Paul =< Minneapolis 


Wisconsin Central Ry. 


Passengers making this trip from 
Chicago over the Wisconsin Central 
Railway will find comfort and con- 
venience in their splendidly equipped 
trains and enjoy the passing scenes 
from the car windows. 

First comes the lake region of north- 
ern Illinois, with its beautiful lakes, 
passing into Wisconsin comes Burling- 
ton on Fox River, then Waukesha, 
noted for its mineral water springs. 
In rapid succession comes Fond du 
Lac, Oshkosh, Neenah and Menasha, 
known as the “Fox River Towns of 
Wisconsin.” Waupaca, with its famous 
chain of lakes, where first class hotel 
accommodations can be had. Stevens 
Point, Marshfield, Chippewa Falls and 
Eau Claire are prosperous towns in the 
northern part of Wisconsin. From 
Chippewa Falls to St. Paul you pass 
through a number of pretty little 
towns and villages. 








Goodmanson agency at Moline, Iil. 
Mr. Cleaveland’s brother, H. H. Cleave- 
land, the well known Rock Island local 
agent, becomes interested in the deal. 
The firm is L. K. Cleaveland & Co. 





Funkhouser Elected Chairman 


M. L. C. Funkhouser has_ been 
elected chairman of the executive com- 
mittee of the Illinois Field Club. 





Milwaukee Agents to Play 

The annual picnic of the Milwaukee 
board, an event anticipated with pleasure 
by a majority of the members, will be 
held July 25 at Cedarburg, Wis., a lit- 
tle town on the Milwaukee river about 
20 miles from the city. It is a beauti- 
ful spot and the picnic held there two 
years ago was a great success. The 
special agents are invited and one of 
the star attractions will be a baseball 
game between the locals and the spe- 
cials. Other athletic sports will be on 
the program. The trip will be made on 
a special train over the Chicago, Mil- 
waukee & St. Paul railway. D. ‘ 
Courtenay, W. T. Greene and W. E. 
Dawe, who compose the committee, are 
experienced in matters of this kind and 
success is assured in advance. 





Get Surplus Line License 

The following Chicago agents have 
secured Illinois surplus line licenses for 
the year beginning July 1: H. V. Bur- 
rows, Rollins & Burdick, Moore, Case, 
Lyman & Herrick, Marsh & McLennan, 
A. F. Shaw, E. T. Marshall & Co., Her- 
bert Darlington, Critchell, Miller, 
Whitney & Barbour, Klee, Rogers & 
Co., Chas. A. Newton & Co. S. D. 
Sexton, of East St. Louis, has also 
been licensed. 





Tobacco Warehouse Fired 

State Fire Marshal Purtell of Wis- 
consin is investigating the fire in the 
tobacco warehouse of George Brew- 
ster at Chippewa Falls. Some have 
tried to spring the “night rider” sen- 
sation in the Wisconsin tobacco belt. 
It is claimed Brewster would not join 
the Equity society. The building was 
valued at $1,000 and the stock at $1,- 
500. If firebugs were at work the in- 
vestigation at Janesville scared them 
off. In the Chippewa Falls case the 
fire marshal’s department does not put 
much faith in the night rider bugaboo, 
but seems to think the fire was sus- 
picious. 


ILLINOIS NOTES 


Joliet is in an uproar about the recent fire 
and some blame for it is placed upon the city 
council by the insurance agents. 

S. A. Oliver & Son takes R. A. Cameron into 
the firm and starting with July 1st the name 
will be the Oliver Realty Company at Joliet. 


A cut rate is reported at Galesburg, IIll., on 
the frame dwelling of Mrs. Louisa M. Richards, 
31 South Cedar street. The risk is specifically 
rated at $1.10. Another frame dwelling of same 
party, at 39 Cedar street, rated at 99 cents, has 
also been written at less. 


P. O. Norling of Galva, who last winter was 
elected a director and district agent of the IIli- 
nois Mutual Fire Underwriters of Belvidere, will 
devote a considerable part of this summer to 
traveling for the company. It was founded by 
Mr. Norling’s brother, the late A. W. Norling, 
who was also a director. 





WISCONSIN NOTES 


John Smith, who went into bankruptcy at De 
Pere, Wis., has transferred his agency to Her- 
bert J. Smith. 


J. M. Sexton, assistant fire marshal, has issued 
a warrant against Peter Daranso, Wausau, 
charging him with setting fire to the D. J. 
Murray Manufacturing Plant June 29. His 
hearing has been set for July 20. 

T. M. Purtell, state fire marshal, got a con- 
fession from Harry McCall of Beloit of having 
set fire there recently. McCall is 18 years of 
age and states in his confession that notices of 
recent incendiary fires there had really been 
the suggestion which prompted his action. 

That damage caused by wind is covered by 
tornado insurance, is the opinion of M. W. 
Waite, deputy-commissioner of insurance of Wis- 
consin. The state fish commission recently suf- 
fered the loss of a car shed which was blown 
down by a heavy wind, and the insurance com- 
pany refused payment upon the grounds that the 
pelicy carried tornado and not wind insurance. 
Appeal was made to the state department of 
insurance. 





THE SOVEREIGN FIRE 


ASSURANCE COMPANY OFCANADA 








HOME OFFICE: TORONTO 
H. S. WILSON, Managing Director 








A deposit of $200,000 has been made With the Minnesota Insurance Depart- 
ment preparatory to entering the United States. 


Keystone Underwriters 


Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
ALL OF PITTSBURGH, PA. 





Capital... ccccccees $675,000.00 
ss canniccvescsncvees eecee cee ee +$2,103,0382.22 
Surplus to Policy Holders...... are ee err «+e eee -$1,240,502.29 


HENRY WACHTER, Manager 


218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in IHinois and Ohio 








JOHN J, HENRY, Pres. GEORGE F, REEVE, Vice-Pres. CHARLES M. HENRY, See. 


She Neuaste f° 


NEWARK WN. J. 


A COMPANY THAT WRITES A GENERAL BUSINESS 

AND APPRECIATES AND HELPS ITS AGENTS 

For representation in Ohio, a, ~~ aaa Michigan, 
CARROLL L. DEWITT, General Agent, 











153 La Salle St., CHICAGO 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


Individual Fire Underwriters of St. 
For Strictly High Grade SURPLUS LINES 





Louis 


Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 








estNeos eS 
—-FIR Es— 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE , GERMANY. 
\, UNITED STATES BRANCH | 
153 LA SALLE S&T. 


Ky .NEW YORK. 
HARVEY W. MURRAY \Q%4 M mS 
 AEL Sey, WO 
GENERAL AGENT “Sox CHICAGO, ILL. 
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THE WEST AND NORTHWEST 


TO GATHER AT LAKE OSAKIS 








Minnesota and North Dakota Fire 
’ Underwriters and Blue Goose 
Will Meet Next Week 





The Minnesota and North Dakota 
Fire Underwriters will hold the annual 
meeting Tuesday and Wednesday of 
next week at the Hotel Idlewild, Lake 
Osakis, Minn. On Tuesday morning 
and afternoon sessions will be held, 
with President John F. Stafford in the 
chair. Three or four managers are ex- 
pected to be present. 

Wednesday will be devoted entirely 
to fishing and a shore dinner in the 
woods. 

On Tuesday evening the Minnesota 
pond of the Blue Goose will hold its 
annual meeting and elect officers. 
Most Loyal Gander Geo. C. Main will 
be in charge. 

A special meeting room has been 
built by the hotel management. The 
members of the Blue Goose have indi- 
vidually contributed quite a sum to 
the erection of this cottage for meet- 
ings. This means that Lake Osakis 
will be the permanent meeting place of 
the field men and Blue Goose. 

Already about seventy have signi- 
fied their intention of attending the 
Osakis meeting and the number will 
increase. « 





Alliance Fire Reinsures 

The Alliance Fire of Austin, Minn., 
has reinsured its fire, lightning and tor- 
nado business in the Connecticut Fire. 
Hail policies have been taken over by 
the Alliance Hail & Cyclone Mutual, 
which is closely associated with the 
Alliance Fire. The Alliance Fire has 
had heavy wind and hail losses this 
year and the stockholders decided that 
as it does business in a limited field the 
company was at a disadvantage. It 
wrote some surplus line business in 
other states. The company was organ- 
ized in 1905 and has confined its agency 
business to Minnesota. Its assets were 
$261,754, reserve $19,649, capital $100,- 
000, net surplus $139,489. Its premiums 
last year were something over $21,000. 
It had a 40 percent loss ratio and 47% 
percent expense ratio. 





Antitrust Cases Up 

The attorney general of Kansas be- 
gan taking evidence in the insurance 
antitrust cases at Hutchinson, Kas., 
this week. A special assistant attorney 
general has been engaged for these 
cases. A number of business men and 
local agents at Hutchinson have been 
summoned to give evidence. 





Druggists Mutual Organized 
The Iowa Druggists Mutual Fire 
was organized at the annual meeting 





of the association at Dubuque last 
week and it will receive authority to 
begin business as soon as the necessary 
$250,000 in risks have been secured. 
The association is to be conducted 
along the same lines as the mutual of 
the hardware dealers. Insurance will 
be taken only at the regular board rate 
in each city or town, but at the end of 
each year a surplus will be returned to 
policyholders after paying losses and a 
reserve has been accumulated. 





DEFENDS MUSKOGEE COMPANY 





Commissioner McComb of Oklahoma 
Comments on Merchants’ & Plant- 
ers’ Assets That Were Criticised 





Commissioner T. J. McComb of 
Oklahoma, in discussing the recent 
criticisms published with reference to 
the Merchants & Planters Fire of Mus- 
kogee, Okla., states: 


This company has been doing business under 
a Federal charter, issued in Indian Territory, 
prior to statehood. On April 20, 1908, its 
representatives appeared before the Oklahoma 
department and made a formal application for 
license, which—after due investigation—was is- 
sued April 28, conditionally however that the 
company must comply, within a specified time, 
with the requirements of the Oklahoma stat- 
utes, which was agreed. In consequence of this 
agreement, May 19, the capital stock of the 
Merchants & Planters was increased to $200,000 
and a surplus of $13,236 provided for in ac- 
cordance with law. 

At the date of issue of license investigation 
had revealed that the principal item of assets 
of the company consisted of 5 percent gold 
bonds secured by deed of trust on the properties 
of the Southern Coal & Iron Company, a 
corporation chartered under the laws of South 
Dakota, the properties of which comprising ap- 
proximately 63,000 acres of coal and iron mines 
situated in Iowa and Tennessee. That the se- 
curity was good was established by appraise- 
ment by competent appraisers, and the same had 
been so considered and accepted by the treas- 
urer of Oklahoma on a 75 percent basis. 

Appreciating the fact that such securities did 
not come within the meaning of the Oklahoma 
statutes, I decreed that the bonds could not 
form a basis for the permanent assets of the 
company and brought about an arrangement 
between the officers of the company, whereby 
the bonds should be, within a reasonable time, 
substituted for securities acceptable to the 
Oklahoma department, within the interpretation 
of the law. 

That the officers of the company have acted 
in good faith with me and complied with my 
ruling is shown by the fact that a large per- 
centage of its previous assets have already been 
changed, and that the balance will be con- 
verted in advance of the time allotted. 





Iowa Blue Goose Meeting 
The Iowa Pond of the Blue Goose 
will hold its summer meeting at Ar- 
nold’s Park, Lake Okoboji, Aug. 7. 


Both an afternoon and evening session 
will be held 





The new fire insurance company organized in 
Kansas has taken the name of the Osage Fire 
and will have its headquarters in Topeka. P. 
W. Goebel of Kansas City is president, Clyde 
Miller vice-president and general manager and 
W. Gardiner of wrence secretary. The 
company will begin writing business before 
ee and will operate for the present only in 

ansas. 


A reservoir with a capacity of one million gal- 


lons will be built at Charter Oak, Iowa, this 
summer. 














Cash Assets - 
Liabilities ~ 
Capital and Surplus 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


- 4,879,123 38 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


$7,230,738 17 
- 2,351,614 79 
Jas. H. Worden, Sec’y. 





























Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 


PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bldg. NEW YORK—50 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 








THE POCKET CASE 


COMBINED POCKET & DESK 


CARD INDEX SYSTEM 


With a card specially compiled and printed for 
your business. Cards are especially arranged for 
Life, Fire, Accident Insurance or Real Estate 
Agents, Attorney, Physicians, Dentists, Type- 
writer or Piano Salesmen. IN FACT FOR 
SALESMEN OR SOLICITORS OF ANY BUSI- 
NESS OR PROFESSION 


MANUFACTURED BY 


THE BROOME MFG. CO. 


SpeciaL Carp INDEX SysSTEMS AND FiLinc Devices 


PERU, INDIANA, U. S. A. 


W AT 2uttm PAPHR 


We will allow you more than any one else can 


O. ADAMS MEG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. CHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers, Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers, 
Company Officers. Local Board Officials. Technical Schools, 
Brokers. Adjusters. Property Owners, 


Insurance Clerks. General Agents. 
And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 
PUBLISHED BY 


THE INSURANCE FIELD, - P. 0. Box 617, Louisville, Ev 


Samuel Gans Company 
FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Main 2785 CHICAGO 
SOUTHERN DEPARTMENT: 


1005 Washington Ave., ST. LOUIS 
1. F. Small, Superintendent 





‘STRICTLY FIREPROOF 


nore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 
The Patronage of Insurance Men 





Bell Telephone 3081 Is Solicited. 
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NO LONGER WORSHIPERS 


In a recent informal talk President 
Epwarps of the NationaL ASSOCIATION 
or Lire Unpberwriters referred to the 
statement made by the writer, ALFRED 
Henry Lewis, to the effect that the sell- 
ing of life insurance was largely based on 
man worship. President Epwarps asserted 
that the days of this slogan in life insur- 
ance salesmanship were but history. Life 
insurance is sold now largely on its 
merits. 

A few years ago the man-worship plan 
in stimulating business was used with 
vigor and successfully, too. Agents seemed 
to strive with greater effort because they 
were honoring some official, There was 
an inspiration in the personal element in- 
jected into the contest. So when agents 
were producing business for McCatt, 
PERKINS, Or TARBELL, there was a vim 
-in the canvass. 

’*Twas this man-worship that led agents 
to regard the official more than the com- 
pany. And more, it served to exagger- 
ate the power and influence of the home 
office. 

To a certain extent the personal current 
in life insurance should not be overlooked. 
To honor a man who is worthy by hav- 
ing a campaign now and then in his name 
should not receive criticism because a 
well balanced official will receive such a 
tribute not as flattery but will take it as 
an expression of good will. He should 
be encouraged to go forward with still 
greater strides to merit the commenda- 
tion of his associates. 


TAXATION 

Durinc the annual convention of the 
INTERNATIONAL ASSOCIATION OF ACCIDENT 
Unpverwnriters, the subject of taxation re- 
ceived vigorous treatment. Commissioner 
RitrENHOUSE of Colorado stated in his 
paper that the insurance companies were 
paying $10,000,000 annually in excess of 
the expenses required to maintain the 
state departments. 

Insurance has been singled out as the 
one activity from which a large revenue 
can be obtained. No other taxable cor- 
poration, business or property, is so heav- 
ily mulcted. 

As the excess taxes form a material 
part of the expenses, the companies are 
forced to keep up the cost of their pol- 
icies or restrict their provisions. The 
policyholder, who has enough business 
sense, manliness and thrift to provide 
against life’s contingencies is thus forced 
to pay the freight while his less provident 
brother is allowed to enjoy the benefits 
of a vicious system of double taxation. 

The insurance commissioners in their 
convention have recognized not only the 
lack of uniformity of taxation, but the 
unjust tolls gathered from insurance cof- 
fers. 

The various insurance organizations 
should compile statistics from companies, 




















showing what is paid in taxes and fees 
in each state. When the experience of 
insurance companies is compared with 
other lines of business, the injustice is 
obvious. 

Much has been written and said on the 
subject and numerous ponderous resolu- 
tions have been adopted. It is time now 
to do some definite, effective work in a 
way that will count. 


SAME OLD STORY 

THE comment of the official paper of 
the INDEPENDENT OrpeR OF ForESTERS on 
the inadequacy of its rates is striking. 
This is another of the fraternals that 
is facing danger and has been forced 
to increase its rates. The Forester 
declares the experience of the order 
demonstrates the fallacy of taking in- 
surance at insufficient rates. With 
picturesque phrase he shows how the 
liabilities accumulate silently and at- 
tract almost no attention until the 
avalanche is near. Members fail to 
grasp the situation and cling  tena- 
ciously to the notion that if their in- 
surance has been carried this long at 
the lower rate, it can be continued at 
the same figure. 

The editor of the Forester says: 


“Assume that the average member 
entered the order at age 30, taking a 
certificate for $1,000, and paying 72 
cents per month, or $8.64 a year. Five 
per cent of this amount is appropri- 
ated for management expenses. Ifthe 
member lives until his seventieth birth- 
day, and has been fortunate enough to 
secure investment of his premiums as 
paid in month by month during the 
whole forty years at 4 percent com- 
pound interest, his net premiums, plus 
interest accumulations for that term, 
will amount to $797. If the member 
joined at age 40, paying 88 cents per 
month, the result will work out $575 
and the problem which will confront 
him will be how to pay his beneficiary 
or himself $1,000 with $797 in the one 
case and with $575 in the other. As he 
cannot do either, he may as_ well 
throw up both his hands at once and 
avoid the trouble which is in store for 
him if he makes the attempt.” 


TWISTING FIRE POLICIES 

Mucu has been said about twisting life 
policies. The practice as applied to fire 
insurance has been brought to public at- 
tention by Commissioner Fo.k of Tennes- 
see, who has laid down the law in no 
meaningless terms to companies writing 
farm business. Mr. Forx’s action deserves 
commendation. There has always been 
too much imposition on the credulous 
farmer. Sharp solicitors take advantage 
of him and switch his fire insurance to 
his detriment. The line of argument, em- 
phasized by a ten foot shot of tobacco 
juice and a few sage remarks on the 
weather, frequently result in the farmer 
agreeing to the proposition submitted. Too 
much misrepresentation is indulged in and 
some of the companies have not hesitated 
to introduce cut throat clauses in their 
policies and encourage practices in writing 
the business that would wither if the 
searchlight of justice were turned on. 

Farm business has been the target for 
various forms of brigandage. While de- 
cided improvements have been made in 
farm underwriting, more are necessary. 











Ir the estimates of the Agricultural 
Department at Washington are real- 
ized, the nation’s crop this year will 
be worth $8,000,000,000. Nature at 
least is optimistic. 





‘Timely Comments on 
Elevator Losses 


Owing to the great interest aroused 
among underwriters by the burning 
of a number of terminal elevators in 
the past few years, particularly empha- 
sized by the recent disastrous fire in 
Elevator D, of the Consolidated Ele- 
vator Company, at Duluth, Minn., the 
governing committee of the Union 
_ given a description of the latter 

re. 

It is stated that the efficiency of 
sprinklers in a risk of this class is a 
debatable one, experience having shown 
that when fires start on the track floors 
it is impossible to control them 
either by means of sprinklers or hose 
streams. This is due to the large area, 
the presence of grain dust, the con- 
struction of bins and supports and the 
large number of semiconcealed spaces 
which are practically inaccessible to 
either sprinklers or hose. Fires in the 
cupola sections can be controlled by 
sprinklers, as experience has shown. 
but only when the sprinkler equip- 
ments are installed in accordance with 
the latest rules and served by water 
supplies of large volume of high pres- 
sure. Owing to the height of cupola 
floors and the fact that elevators are 
usually located at points difficult of 
access to fire departments, the only 
means of protecting such floors is by 
sprinklers, as it is almost impossible 
for a fire department to reach such 
elevations. 

Elevator D was of old style crib con- 
struction, built in 1884, and was in 
good repair; was built on wood piling 
on Rice’s Point; was metal clad, had a 
ground area of 15,000 square feet; 
height from ground to top of machine 
floor, 100 feet; top of bins was 80 
feet above ground; roof was of metal 
on single boards; floors were double 
in first floor, single above. Several 
vertical openings were protected by 
enclosures of one-inch pine, but the 
elevator legs had the tops removed; 
four stairs were open in machine, scale 
and garner bin floors. The capacity 
of the house was 1,400,000 bushels. It 
had a receiving capacity of fifty cars 
per day and a cleaning capacity of 
10,000 bushels per hour. A one-story 
brick fireproof power house adjoined 
the elevator on the east, separated by 
a blank wall carried about two feet 
above the roof of the engine room. 

The elevator was built on piling, 
surrounded by water on the north and 
south sides, with Elevator C located 
498 feet east, and Elevator G 250 feet 
west. It was difficult for the fire de- 
partment to render mitch assistance, as 
the firemen could fight fire from the 
west side of the building only. The 
power drive was located on the east 
side of the building and operated ma- 
chinery in the upper floors by a belt 
passing through unprotected openings. 
The main shaft was driven at 70 revo- 
lutions per minute; idler at 175-200 rev- 
olutions per minute. 

The elevator was equipped with 
sprinklers controlled by Grinnell dry 
valves, installed in 1902. Neracher 
heads were used in upper floors, and 
Kane sprinklers in the first floor; 1,280 
sprinklers were in the first floor, con- 
trolled by five 6-inch dry valves, two 
5-inch risers supplying the sprinklers 
in the cupola. Valves were located in 
the tank house in upper floor. The 
primary supply for sprinklers was two 
two 4,500-gallon tanks; air pressure at 
80 pounds; both of these tanks located 
in the garner floor, one at the east and 
one at the west end of the building. 
The secondary supply consisted of a 
14x81%4x10 Worthington duplex trade 
pattern pump; one Buffalo Underwriter 
pump, 1,000 gallons capacity; one 
Knowles pump, 400 gallons capacity; 
one Black pump, 700 gallons capacity; 
and one Dean pump, 350 gallons ca- 
pacity. The last four pumps were lo- 
cated in the pump house west of Ele- 
vator C. There was also available for 








Personal Side of the 
Insurance Business. 


Alvan Willard Jenkisson of Chicago, 
special agent of the Northern of Lon- 
don in Cook county, is making history 
these days. It was but a few weeks 
ago that he was promoted from the 
chief clerkship of the city office to the 
special agency position. Now comes 
the announcement of his marriage at 
Ft. Madison, Iowa, to Miss Mary 
Louise Zerr, daughter of Mr. and Mrs. 
John Zerr. “Jenk” evidently saw the 
civilizing effects of matrimony on Man- 
ager Chas. N. Bishop of the North- 
ern’s Cook county department or 
“City Office Including the Suburban 
Department,” if you please, and con- 
cluded to join the procession of im- 
mortals. 





— 


Herbert A. Kelly, an adjuster in 
New York, and former special agent 
of the Scottish Union & National in 
Ohio, died this week. He was a brother 
of John A. Kelly, of Kelly & Fuller, 
the New York City agents. ; 

The funeral services were held at his 
home on Sunday and the remains were 
taken to Cleveland, where the interment 
took place Tuesday afternoon at Lake 
View cemetery, where his mother and 
sister are buried. The services at 
Cleveland were attended by a number 
of the field men, who were associated 
with him. 





service one 7-inch connection with the 
city main, water being delivered at 110 
pounds pressure. 

The elevator had been operated only 
lightly during the forenoon, unloading 
six cars of grain and loading a like 
number. The machinery was stopped 
at 12 o’clock noon. The oil man had 
completed his rounds at 11:45 and re- 
ported all bearings O. K. At 12:38 a 
water signal was received at the A. 
D. T. office over the sprinkler super- 
visory circuit and the fire alarm sig- 
nal was instantly relayed to the fire de- 
partment. An alarm from the public 
fire box, located twenty-five feet east 
of the boiler house, was pulled at 
12:39. It is reported that the weigh- 
master was on the scale floor, and 
smelling smoke ran down to the bin 
floors, where he saw flames rushing 
through. the belt holes at the power 
drive. The foreman also claims to 
have been on the first floor, but neither 
of these men pulled an A. D. T. fire 
box, of which there was one on each 
floor of the elevator. Two fire com- 
panies immediately responded. A sec- 
ond alarm was turned in at 12:46, and 
a general alarm was given at 1:02. By 
the time the fire department arrived 
and connected the hose the fire was be- 
yond all control. 

An inspector was inspecting a grav- 
ity tank about one mile east of the 
risk and saw the fire at 12:55; the top 
of the elevator was then one mass of 
flames, which will indicate the remark- 
able rapidity at which the fire spread. 

A dust explosion undoubtedly must 
have occurred, as at 12:40, two min- 
utes after the signal was received over 
the supervisory circuits, the connec- 
tions in the elevator were destroyed, 
and a ground signal received. At 1:20 
the Northern Pacific warehouse, lo- 
cated 150 feet north of the elevator, 
was practically destroyed and a bucket 
brigade was being organized to protect 
the surrounding property. At this 
time Elevator C was threatened, the 
wind coming directly from the south- 
east; the sprinkler pipes in “D” were 
already broken and the men were at 
work cutting water supplies for “D” 
from fire pumps at “B”. A fire tug 
arrived at 2 p. m. and used a 2%-inch 
stream in the protection of “C” until 
pipes were disconnected. The pumps 
then supplied the hose lines and per- 
forated pipes under the eaves and over 
the roof of Elevator C. Undoubtedly 
this means saved “C” from destruction. 
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IN LIFE INSURANCE CIRCLES 


PRESIDENT PALMER RESIGNS 








Venerable Head of the Northwestern 
Mutual Life Lays Down Official Bur- 
dens After Fifty Years’ Service 





Milwaukee, Wis., July 15.—(Special) 
—Judge Henry L. Palmer’s resignation 
as president of the Northwestern Mu- 
tual Life caused little less than a sen- 
sation in this city. He had notified the 
trustees some days ago that he would 
not be a candidate for reelection, but 
he had sworn them to secrecy and it 
was only yesterday afternoon that the 
news got out. Immediately speculation 
began as to his probable successor. The 
general opinion was that Vice-President 
George C. Markham would be ad- 
vanced, although Judge Noyes, the 
company’s general counsel, and Second 
Vice-President Skinner were men- 
tioned. As time went on, however, the 
belief in Mr. Markham’s election be- 
came almost a certainty. 

Today the annual election of the 
company is in progress, the first to be 
held under the new Wisconsin law, 
which rules out proxy voting and gives 
each policyholder one vote regardless 
of the size of his policy. About 25,000 
sealed ballots have been received and 
the polls are open for personal voting. 
As only an administration ticket is in 
the field it is a foregone conclusion 
that nine retiring trustees will be re- 
elected. After the polls close at 4 
o’clock the trustees will meet, when it 
is expected that the new officers will 
be elected. It has been proposed that 
the office of chairman of the executive 
committee be created for Judge Pal- 
mer, as the trustees are loath to lose 
his services and sage counsel. 

Judge Palmer has rounded out fifty 
years in the service of the company and 
is the oldest life insurance president in 
the country. He will be 89 years old 
in October, and, although still enjoying 
the full use of all his faculties, age is 
telling on his strength and the burden 
of office at last has proved too heavy. 
He would have retired three years ago 
but for the fact that he saw the inves- 
tigation coming and would not quit un- 
der fire. 

Judge Palmer became connected with 
the Northwestern Mutual, then of 
Janesville, Wis., Dec, 18, 1858, as a 
trustee and member of the first execu- 
tive committee. Later he became its 
general counsel and in 1874 was elect- 
ed president. For thirty-four years it 
has been his hand which shaped the 
company’s policy. 

orge C. Markham became connect- 
ed with the company in 1895, when he 
became a trustee. In 1901 he was 
elected third vice-president, in 1904 
second vice-president, and in 1905 vice- 
president. As stated before, he has had 
charge of the company’s great loan de- 
partment. 

At the meeting of the trustees on 
Tuesday, it was reported that during 
the first six months of this year the 
company issued 20,348 policies, paid- 
for, the amount of insurance covered 
thereby being $57,202,460, an increase of 
nearly $4,000,000 over the correspond- 
ing period of 1907. The increase in 


WANTED: 


A good strong experienced life man in 


Cincinnati and Cleveland 


Agencies, by an old line Mutual Life In- 
surance Company,with a large established 
Ohio business. “A first class continuous 
renewal contract to the right man. 





Address MANAGER, Box No. 785 
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the assets of the company during that 
time was $5,716,898.26. Total receipts 
from premiums and annuities were $15,- 
891,108.62; from interest, $5,112,144.43, 
and from other sources $117,541.52, 
making a total of $21,120,794.57, an in- 
crease of $1,282,842.61 over the corre- 
sponding period of last year. 

The death losses paid during the first 
half of 1908 amounted to $5,126,610.14, 
which is $1,042,166.61 in excess of the 
amount paid in the same period of 1908. 
The amount paid in dividends exceeded 
that of 1907 by $615,262.93. The special 
real estate expenses decreased $17,- 
796.08; the loan expenses, $3,640.32, and 
the medical examinations $3,336.01. 
Among the investments of the company 
are the following: Loans on bonds and 
mortgages, $126,203,451, an increase in 
six months of $8,690,210.38; loans on 
policies of the company, $32,130,992.23; 
an increase of $7,742,982.23; United 
States bonds, $120,833.33; other bonds, 
$69,662,148.74. There are various other 
items, $69,662,148.74. There are vari- 
ous other items bringing the total as- 
sets to $239,482,554.54, an increase in 
six months of $10,179,140.55. 





STATE MUTUAL FORCES MEET 





General Agents Gather for the Annual 
Assembly in Buffalo—Three 
Days’ Program 





The fifth annual convention of the 
General Agency Association of the 
State Mutual Life of Massachusetts is 
being held this week at Buffalo. E. L. 
Gernand of Baltimore is president; C. 
W. Van Tuyl of Minneapolis, vice- 
president; F. A. G. Merrill of Buffalo, 
secretary. The executive committee 
consists of E. H. Carmack of Chicago, 
Geo. F. Schilling of Philadelphia, and 
E. M. France of Cleveland. Sessions 
were held Tuesday, Wednesday and 
Thursday. C. A. Stringer of Detroit 
was down for a paper on “Slander,” 
and George B. Graves of St. Paul on 
“The Difference.” Messrs. France and 
Merrill were scheduled for papers, 

On Thursday the entire body went 
to Niagara Falls. On Wednesday 
evening the annual dinner was served. 
There were a number of discussions 
by members and the home office repre- 
sentatives, Messrs. Wright, Carter, 
Fitzgerald and Landry. 





Proposition as to Great Western 

Samuel Quinn, president of the Great 
American Life of St. Louis, who was 
formerly general manager of the Great 
Western Life, has made a proposition 
to Superintendent Vandiver of the Mis- 
souri department and Judge Pollock of 
the United States District Court at 
Kansas City to put the Great Western 
Life on its feet. Mr. Quinn and his 
backers offered to raise $150,000 cash 
to make good the $124,000 impairment 
of the Great Western. They propose 
to allow the new stockholders to share 
in the profits equally with the holders 
of $350,000 annuity certificates which 
were sold in connection with the 
Great Western Life. Mr. Vandiver has 
stated that he will not consider any 
proposition that does not provide for 
taking care of the certificate holders. 
Judge Pollock has directed that the re- 
ceiver of the agency company advertise 
for bids to reinsure the Great Western, 
the bids to be opened July 27. 


Touches the General Agents 

Last week this paper published a let- 
ter from a Cleveland manager warning 
life men of a ministerial gentleman 
who is “working” the managers of the 
cities. He claims to have been in the 
business in the Rocky Mountains field 
and Pacific coast. Another claim to 
fame is that he was a Methodist min- 
ister in Colorado. 
_ He has bobbed up in Chicago hand- 
ing out a card, “Geo. W. McCray, D. 
D.,” with the same line of talk he has 
given all along his trail. In some cities 





he has been W. C. Cooper, W. E. Rob- 
erts and Robert L. Stone. He is about 
5 feet 7 inches high, weighs about 140 
pounds, is smooth shaven, has a clerical 
air and a smooth line of talk. 


RHODUS BROTHERS INDICTED 





Charged by the Grand Jury with Using 
the Mails to Promote a 
Fraudulent Enterprise 





Birch F., Thomas and Edward T. 
Rhodus have been indicted by the fed- 
eral grand jury in Chicago on grourtd 
of using the mails to promote a fraud. 
Miss M. Scully, the confidential 
employe of the Rhoduses, who has 
been used extensively as an officer in 
a number of their companies, and 
whose name has been used in corre- 
spondence has not yet been indicted. 

The Illinois department has made its 
report on the Republic Life, the three 
Rhodus brothers being officers. After 
a receiver had been applied for the 
Central Life Securities Company, which 
owns the Republic Life, Birch F. 
Rhodus sent the following letter to 
stockholders: 

Three persons, claiming to own in the aggre- 
gate 100 shares of stock, filed in court a sworn 
affidavit, every allegation of which this company 
denies. They wy that no funds have been 
turned over to the Republic Life Insurance Com- 
pany excepting $104,000 of bonds, which are on 
deposit with the insurance department of the 
state, for which statement there is no foundation 
in fact, as could have been shown to any 
stockholder if he had made reasonable inquiry. 
The annual report of the insurance company 
showed that in 1907 $155,000 was turned over to 
the life insurance company. In addition to this, 
every stockholder was notified that during the 
month of May $250,000 of additional assets have 
been turned over to the life insurance company, 
thus making over $400,000 assets turned over to 
the company prior to the filing of the applica- 
tion for a receiver. 

The report of Actuary Brinkerhoff of 
the Illinois department, shows that all 
the assets of the Republic above $158,- 
645 have been disallowed. 

The report says in part of the dona- 
tion to the life company made May 5 
by the Rhodus brothers, who are de- 
clared the holders of all the capital 
stock of the company: ; 2 

“This donation is stated_in the in- 
struments of transfer to be bills receiv- 
able. They are notes purported to be 
given in payment of balances due on 
subscriptions to the stock of the Cen- 
tral Life Securities Company, the stock 
of the Central Life Securities Com- 
pany being held as collateral to such 
notes. Only the payments made on 
the subscriptions have been entered on 
the insurance company’s assets, $8,649 
collected being entered to the credit 
of surplus.” 

Of the $1,500,000 declared to have 
been collected by the Central Life Se- 
curities Company during its existence, 
less than $500,000 will be accounted for 
in the preliminary report shortly to be 
made by Receiver Fetzer. 





Companies May Not Fight 

It is said the life companies which 
withdrew from Wisconsin and refuse to 
file official reports and pay taxes on 
last year’s business, claiming the new 
law is illegal, have decided to make a 
settlement. A test case was brought 
by the Columbian National and it is 
said it has made overtures to have the 
suit dropped. 





Decides Against the Company 

Judge Thomas R. Gordon of the 
circuit court in Louisville has decided 
for the plaintiff in the case of Celeste 
B. Marx, widow of William L. Marx, 
against the New York Life, the case 
involving a claim on a one thousand 
dollar policy. The decedent died 
eleven days after the premium was due 
on the policy, he having already paid 
ten annual premiums upon it. The in- 
sured had borrowed $143 on the policy, 
and it was contended that the loan had 
consumed all of the power for ex- 
tended insurance except $45 worth, 
which had been tendered the plaintiff. 





Judge Gordon, however, held that the 
provisions of the loan did not apply to 
the extension, which he held was gov- 
erned only by the provisions of the 
policy itself. 





Are Selling Bonds 


Agents of the Life Association of 
America in various parts of the coun- 
try are now saking up the sale of the 
bonds of the Union Mutual Real Es- 
tate Company of New York. The life 
company and the real estate company 
have offices in the same building and 
a number of the same men are inter- 
ested in both. The bonds offered by 
the real estate company are to run for 
twenty years and are to be paid for in 
annual, semi-annual or quarterly in- 
stallments. At maturity the company 
guarantees to pay $1,000 in gold for 
each bond, with simple interest at 6 
percent, plus a share in the earnings 
of the company. The price paid for 
the bond includes a premium on a 
policy in the Life Association of 
America for an amount equal to the 
face of the bond. In event of death of 
the owner of the bond before its ma- 
turity the bond becomes null, but the 
life insurance becomes effective as a 
claim. 

The annual rates on the bonds for 
$1,000 at certain ages are as follows: 
Ages 18 to 34, $50; age 35, $51; age 45, 
$54; age 55, $65. 





~~~ ‘Writing a Million a Month 

Vice-President W. E. A. Wheeler, of 
the Scranton Mutual Life, states that 
the company is writing a million of 
new business a month, $10,000,000 hav- 
ing already been written. Owing to 
the progress of the company during the 
past nine months, the value of the 
stock has advanced 50 per cent, op- 
tions having been sold with insurance. 
Mr. Wheeler points to the value of 
some of the younger companies’ stock, 
that of the Security Life of Chicago 
selling for 300, the Postal Life of New 
York for 400, the Philadelphia Life for 
400. 





Undergrounder at Work. 

Superintendent Lemert of Ohio is 
searching for Fred C. Steinmetz, who, 
as agent for the Keystone Guard, a 
fraternal insurance concern of Athens, 
Pa., is organizing branches of the or- 
der in Ohio in spite of the fact that it 
has been barred from the state. Judge 
Lemert has issued an order to Jos. 
Lyon of Dayton, the president of a 
branch that Steinmetz established there 
on May 11, ordering him to withdraw 
from the order and disband the Day- 
ton organization. 

In his letter to Lyon, Judge Lemert 
said: 

A certificate in my possession issued to a 
member of your local guard is misleading, spec- 
ulative and unlawful. The member is led to 
believe he will be returned $250 at the end of 
five years—about double the amount he has paid. 
This can not be done and do equity to all 
members. 

The ople of your vicinity should not be 
deceived by the representatives of this associa- 
tion and should refuse to have anything to do 
with it. ; 

If he can get Steinmetz under arrest 
Judge Lemert will prosecute him to 
the full extent of the law. 





Loses $600 Salary 

By an opinion rendered by the attorney 
general to Superintendent Lemert of 
Ohio, Prof. S. A. Stilwell, the actuary 
in the insurance department, loses $600 
a year on his salary. Under the statute 
the salary of this office has been $2,- 
400. This was regarded by all who 
knew the requirements of the position 
as absurdly low, and last winter a bill 
was introduced increasing it to $3,000. 
In anticipation of the passage of the 
bill the item in the appropriation bill 
was changed to $3,000 and in that 
shape the bill was passed, but the bill 
amending the salary statute so as to 
give the actuary $3,000 was lost. The 
question arose as to whether Professor 
Stilwell could draw the $3,000. The 
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attorney-generay holds he cannot, al- 
though it has been the custom in such 
cases to permit the full amount appro- 
priated to be drawn regardless of what 
the salary statute provided. 





Confusion in Names 

Owing to some of the Rhodus 
brothers’ concerns having the same or 
similar names as other honorable com- 
panies, the latter have been embarrassed 
by the public confusing the two. First 
the Central Life of Ottawa, IIl., found 
some misinformed people thinking it 
to be involved in the Rhodus scandal 
because its name is similar to the Cen- 
tral Life Securities Company, a Rhodus 
company. 

The Security Life of Chicago com- 
plains that some people have thought 
it to be one of the companies in diffi- 
culty and belonging to the Rhodus as- 
sortment. It is entirely free from any 
such influences. 


LIFE NOTES 

B. Z. Ziegler has taken the Old Colony Life 
at West Bend, Wis. 

On July 1 the Security Life of Chicago had 
$20,086,274 insurance in force. 

R. E. Gray has been appointed general agent 
of the Massachusetts Mutual Life at Joplin, Mo. 

The Central Life of Ft. Scott, Kan., wrote 
$400,000 in June. It now has $3,000,000 in 
force. 

Col. W. L. White, formerly superintendent of 
agents of the Federal Life, has gone with the 
Michigan State Life. 

C. D. Yonkers, of Bowling Green, Ohio, has 
been made director of agents of the Pittsburg 
Life & Trust for Ohio, 

The Old Colony Life, which recently entered 
Michigan, has appointed A. C, Doescher at St. 
Joseph and H. B. Carr at Grand Rapids. 

E. A. Marthens, formerly district manager of 
the Northwestern Mutual Life at Hannibal, Mo., 
becomes general agent of the Columbian National 
Life at Rockford, Ill. 

E. R. Ferguson, the well-known superintendent 
of agents of the Mutual Life at Pueblo, Colo., 
has been appointed manager at Charlotte, N. C. 
nee Henry Coons sutceeds Mr. Ferguson at 

ueblo. 

The following appointments have been made 
by the Old Colony Life in Illinois: F. A. 
Hartley, J. U. Garver and G. W. Girdlestone, 
Chicago; ww. G. Smith, Mt. Carroll; O. O. 
Buckner, Humboldt; Rudolph Ficken, Benson, 

The Evansville (Ind.) branch of the Mutual 
Life of New York has been discontinued and 
seventeen of the counties added to the jurisdic- 
tion of Manager H. K. Merritt at Indianapolis. 
‘The southern tier of counties goes to the 
Louisville office. 


The new life insurance company of St. Louis, 
which is being organized by J. T. Babler, man- 
ager of the St. Louis office of the North 
American Life of New Jersey, will soon apply 
for a charter. Mr. Babler has resigned from the 
North American. 


The Great American Life of St. Louis expects 
to take out its license next month. President 
Quinn states that the company will have $500,000 
cash on hand Aug. 1. It already has a number 
of applications ready to be acted upon as soon 
as the company is licensed. 

Fleming Brothers of Des Moines deny the 
rumor that they are about to found a new life 
company, but it is expected that they will an- 
nounce new connections within a few days. It 
is understood that the Flemings will represent 
another big eastern life company. 


The Northern Life of Chicago has had its 
annual statement verified by the Illinois depart- 
ment. The company has written about $3,500,- 
000 of new business since the first of the year. 
The officers made ‘the statement that the com- 
pany has passed the hardest part of the road 
and its future is assured. 


President C. E. Rawson of the Des Moines 
Life, who was reported so near death last week 
from heart disease, is much improved and was 
able to sit up Monday. For three days Mr. 
Rawson was in a precarious condition and the 
physicians had all but given up hope. His re- 
covery is but a matter of weeks. 


The Old Colony Life has been admitted to 
Alabama. Sam P. Jones of Birmingham has 
been appointed state manager. Mr. Jones has 
already proved himself a strong producer dur- 
ing his service with other companies and, as he 
is to have several other good writers associated 
with him, the company looks for a large busi- 
ness from the state. 








LIFE APPOINTMENTS 
Wisconsin 


Bankers, Ia.—O. B. George, Stevens Point; 
R. W. Crary, Sturgeon Bay. 

Des Moines—William Kuhlmey, 
Julius Bornefield, Kiel. 

New York—Gerhart Hammer, Colfax; J. J. 
Cramer, Marshfield. 

N. W. Mutual—C. C. Fuller and W. S. 
Hess, Necedah. 

Wisconson—C. M. Delaney, Poynette. 

Aetna—A. E. Mielenz, Honey Creek. 

Des Moines—W. F. Glene, South Madison; J. 
T. Hart, La Crosse. 

New York—M. J. Klaes, Eau Claire. 

Old Colony—B. C. Ziegler, West Bend. 


Plymouth; 
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Smaller Surety Companies Are Getting 
on More Solid Ground After 
Their Many Troubles 





The improved condition of several of 
the smaller surety companies is a source 
of gratification to their representatives 
and also to those who have the good 
of the business at heart. For two or 
three years they have been going 
through deep water and suffering much 
tribulation, due largely to early mis- 
takes. Now they are getting on solid 
ground with blue skies overhead. 

The Aetna Indemnity required several 
years in which to overcome the effects 
of its early plunging. Meanwhile it was 
torn by internal dissensions and fights 
for control, and, to add to its troubles, 
it got under the financial control of the 
Heinzes, whose manipulations might 
have wrecked it, had its underwriting in 
recent years not been of so high an or- 
der as to make it well worth saving. 
Now its old losses are cleaned up, its 
management is strong and harmonious, 
and its finances have been placed on a 
solid basis. 

The report of Actuary Wolfe, on the 
Empire State Surety, is regarded even 
by competitors as favorable. The New 
York examination some months ago re- 
vealed a very poor accounting system 
and a serious impairment. 

The impairment was made good by 
reducing the capital. A new account- 
ing system was installed at consider- 
able expense, but Wolfe’s report shows 
it was worth the money. Some “un- 
desirable citizens” prominent in the 
company’s financial control are now out. 
Since Gilbert Congdon took charge of 
the agency system he has secured some 
strong men and the agency plant was 
never so good before. 

The United Surety, which was very 
badly torn by two warring elements 
among the officers and directors, has 
now enjoyed a period of peace, and a 
strong field force, no longer divided by 
adherence to warring factions, has done 
the needful admirably. 

The Metropolitan Surety, when Mr. 
McCluskey became president, faced 
some very hard problems. President 
Caullet had gathered about him some 
very influential general agents, who 
had been accustomed to do things on a 
large scale for larger companies. It be- 
came a case of “the tail that wagged 
the dog” and the dog got severely 
shaken. The claims piled up and were 
not properly handled and the company 
was in a bad way. President McClus- 
key has largely reorganized the agency 
plant at points where it needed it. He 
secured D. A. McBeth, one of the best 
claims men in the country, as well as a 
fine agency man. The company gave 
up its plunging tactics and now the 
machine is working quite satisfactorily. 
President McCluskey has proved a good 
executive and he is understood to have 
plans which are expected to make the 
company a strong factor in the future. 

The Federal Union has been until 
this year cleaning up the results of 
bad work done by its first management, 
which was unfortunate in not having a 
surety underwriter. Unprofitable lines 
of business were entered, some unfor- 
tunate agency connections were formed 
and more recent administrations were 
left much to do and undo. The com- 
pany is now moving along at a reason- 
able pace, developing its agency plant 
slowly and following a conservative 
policy. 

The Bankers Surety was fortunate in 
having a good agency plant established 
early in its career. When it lost money 
on excise business and otherwise and 
its surplus was almost wiped out and 
it had no underwriter at the home of- 
fice, its agents continued to send it a 
good business from most parts of the 
country, on which it made money. With 
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Live Stock Insurance! 


It will pay you well to"add this branch to your business. 
insures horses, mules and cattle against death from any cause. 
policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
This is the only recognized company of its kind, en- 
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Attractive 


No real com- 


dorsed by all the large breeders andimporters. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 


SURPLUS AS TO POLICYHOLDERS,$124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
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CRAWFORDSVILLE, IND. 
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PHILADELPHIA, PA. 


@00.000 CreceTEs wirn ree 





MERA CE 


er 


Any man in Ohio, Illinois, Missouri or Michigan, having a line of Accident, 
Health or Disability Insurance to place, will do best by consulting with the 
first and only German Accident Company in the United States regarding terri- 


tory and commissions. 


**Definite’’ Policies are the only safe kind to sell. 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 
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Bank oF COMMERCE BLDG., 
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CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 
THE ELDRED AGENCY, 
GENERAL AGENTS, 
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Metropolitan Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS ae 
PERSONAL ACCIDENT 
AND HEALTH Policies 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Dantg_ D. Wuitney, Vice-President 


S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 





« 
Edmund F. Green, President 

John C. Coleman, Vice-Pres. Ant, Borel & Co,, Treas. 

Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


H. S. WARNER, Gen’l Agent 
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its home office now well organized and 
its agency force loyal and active it is 
prospering. 


Frankfort’s New Policies 

The Frankfort has revised its liabil- 
ity policies, simplifying them and mak- 
ing them more definite. The new form 
omits the words “legal liability” from 
the insuring clause, and incorporates in 
that clause an agreement to defend. 
The election clause, under which a com- 
pany could pay its loss and withdraw 
from the case, is also eliminated. 





May Write Boiler Insurance 
Report has it that the London Guar- 
antee & Accident is soon to write steam 
boiler insurance. A few months ago 
it began to write burglary. 





Gets Out Housewives Policy 

The Woodmen’s Casualty of Spring- 
field, Ill., has gotten out a new policy 
covering housewives. For $1 a month, 
weekly benefits of $20 a week are paid 
for accident and sickness not to exceed 
six months. For death benefits $200 is 
paid. For partial benefits the company 
pays one-third of the total benefits. The 
company expects to write between 
$150,000 and $175,000 in premiums this 
year. It has had a good year so far 
and its business shows a fine increase. 





Columbian Woodmen Refused 

The Nebraska department has de- 
clined to license the Columbian Wood- 
men Company of Atlanta, Ga., which 
writes accident and health insurance, 
because the company has been in busi- 
ness six years and its supreme govern- 
ing body has never held a meeting and 
the tenure of office in the organization 
is unlimited. 





New Amsterdam’s Statement 

The semiannual statement of the 
New Amsterdam Casualty shows as- 
sets $1,059,674, reinsurance reserve 
$344,132, loss reserve $169,502, net sur- 
plus $176,191. Its surplus has increased 
Over $72,000 since Jan. 1. It has paid 
a 4 percent semiannual dividend. 





May Embezzlements 


Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of May, 1908, the following de- 
falcations: 

Banks and trust companies 
Beneficial association ..........seeee 
EE EE, ote ccnentdscoeecsuswes 
Ct CED scercedscessesssecas 
Insurance companies ...........- 

Transportation companies oe 
EES ancedaavestseécisesiens 
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No Change Contemplated 

Groundless rumors have been afloat 
that Gilbert Congdon and Wm. S. 
Pritchard, formerly connected with the 
National Surety, now agency super- 
intendent and manager of the court 
bond department respectively of the 
Empire State Surety, are about to 
sever their connection with the Em- 
pire. Both are eminently satisfied with 
the Empire and its future and have no 
intention of making a change. 





Effects of Panic Are Felt 

The effects of the panic are now be- 
ginning to be felt seriously by some of 
the large liability offices in Chicago. 
Until recently they were able, by in- 
crease in new business, to overcome the 
small falling off in additional premiums 
on expiring policies due to the few 
months of depression. Now, however, 
policies are expiring nine months of 
whose term was affected by the panic, 
and the audit of pay rolls shows al- 
most no additional premium due the 
company and in some cases a rebate 
due the assured. Up to October, this 
condition is expected to grow worse. 
Then policies will begin to expire which 
were written on reduced estimates of 





payrolls and additional premiums will 
begin to pick up again. Some large of- 
fices, which so far have kept up to 
their 1907 record, expect to show a de- 
crease for the rest of the year. 


CASUALTY NOTES 


The Preferred increased the rate on physicians 
and dentists in 1905 and now has made an- 
other increase. 

The home office statement of the Frankfort 
shows assets $9,218,194, capital $3,000,000, re- 
serves $2,560,118, net surplus, $2,625,789. 

Henry L. Ayres, formerly general agent of 
the Metropolitan Surety at Chicago, is detained 
at his home, suffering from a broken leg. 


The Modern Woodmen deposits its funds in 
local banks where its lodges are located. It 
was seeking depository bonds in Chicago a few 
days ago. 

E,. W. Quackenbush, an agent of the Aetna 
Life, has been arrested at Rochester, Mich., on 
charge of embezzlement by the preferred by 
Pecific Mutual Life. 


The Pittsburg Casualty, of which John M. 
Boggs is secretary and general manager, will 
begin issuing policies this week, and it already 
has 400 applications. The Pennsylvania depart- 
ment is now examining the company. 


The Pennsylvania Casualty is making a fine 
record on volume of plate-glass business in 
Chicago this year. The plate-glass premiums of 
the Chicago office amounted to about $20,000 
last year. This amount has almost been reached 
now, with five months left in which to work 
for increase over last year’s business. 


Joseph A. Butler, who has been associated 
with the Pittsburg office of the Fidelity & Cas- 
valty, has become a general agent of the accident 
department of the Pacific Mutual Life for west- 
ern Pennsylvania, his territory comprising 
twenty-one counties. His office is located in the 
Empire building, Pittsburg. J. W. Fritts, who 
has been district manager of the North Ameri- 
can Accident at Pittsburg, becomes general 
agent of the industrial disability department of 
the Pacific Mutual at Pittsburg. 


The American Surety, representing its own in- 
terests and those of a number of other surety 
companies, has brought suit against Auditor of 
State Billheimer of Indiana, to test his au- 
thority for attempting to dictate the form of 
bond that may be used by surety companies in 
bonding banks. Five companies have acquiesced 
with the auditor’s demands as to the form of 
bond, the National, Federal Union, Fidelity & 
Deposit, United States Fidelity & Guaranty and 
the Empire State. Fourteen companies are op- 
posing the form. 


STRENUOUS DAYS ARE GONE 
(CONTINUED FROM PAGE 2) 
the average general cause. In other 
words, it serves to show that it is not 
wise to be extra liberal in this par- 
ticular. It is doubtful, however, with 
the present tendency toward liberality 
whether many of the companies will 
pay much attention to loss ratio les- 
sons even though they be written as 
plainly as was “Mene! Mene! Tekel 
Upharsin” on the wall of that Baby- 
lonian banqueting hall. 
Prederick Nash’s Address 

Frederick Nash proved himself not 
only a master of phrasing, but also 
showed a keen appreciation of humor. 
His paper on the “Modern Outlaw” 
elicited much applause, with its apt 
comparisons, happy illustrations, tell- 
ing anecdotes and, interwoven with 
these, its keen appreciation of current 
conditions and the difficulties attend- 
ing corporation administration so far 
as the state and corporation came in 
contact. His analogy between the Jew 
of the middle ages and the corporation 
of today was telling and much truer to 
conditions than one would think at 
first thought. 

This, coupled with William Bro 
Smith’s summary of the taxation prob- 
lem, brought to the attention of the 
convention what was probably the 
most important question before it, viz., 
what is to be done to secure a reason- 
able equity in the distribution of the 
tax burden. Most persons have not 
made comparisons in the manner that 
Mr. Bro Smith did, that of showing 
what a given income in commercial 
life pays in the way of taxes and what 
the insurance company pays. Then, 
too, his table showing the percentage 
of taxation running as high in two 
states of over 5 percent. Granting 
that the insurance business should pay 
a fair proportion of the burden of gov- 
ernment, it is very apparent to even 
the casual observer that if a drug 
business with $64,000 of income only 
has to pay a tax of $91, something is 








radically wrong where, on 2 percent 
tax basis on the same gross income of 
an insurance company should amount 
to $1,280, or that a wholesale imple- 
ment house, having a gross income of 
$464,000 should pay $283.50, while the 
insurance tax in the same state on a 
2 percent basis on the same income 
should be $9,280. We have not yet 
awakened to anything like a full reali- 
zation of the seriousness as well as 
the injustice of the present system of 
taxing insurance companies. 
Some New Faces, Others Missing 

The attendance at the convention 
was about normal. There were some 
new faces and there were quite a num- 
ber of notable absences. Captain Mas- 
ters was much missed. The same was 
true of Walter C. Faxon, though Mr. 
Faxon had intended to be present until 
almost the last moment. The conven- 
tion did a graceful thing in sending 
telegrams of regrets to Mr. Faxon and 
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another to V. D. Cliff, who was ab- 
sent on account of ill health. George 
Pratt of the New Amsterdam Casualty 
wired his regrets to the convention 
from California, and Reinhold R. Koch 
sent a cablegram from Germany, so 
that the convention was not forgotten 
by those who were unable to be pres- 
ent. Some who have not been in evi- 
dence before were Commissioner Rit- 
tenhouse of Colorado, Commissioner 
Crouse of Maryland, President Spald- 
ing of the Casualty Company of Amer- 


lica, H. H. Behse of the Fidelity & 


Casualty, F. W. Lawson, assistant 
United States manager of the London 
Guarantee & Accident, and F. L. Miner 
of the Bankers Accident of Des 
Moines. 

Brief Plash Over Armstrong’s Paper 

After four days of endeavor to keep 
disquieting subjects out of sight and 
succeeding in the attempt, the last 
hour of the last day’s session there 
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was a brief flash, which revived mem- 
ories of other days. This diversion 
came when President R. B. Armstrong 
of the Philadelphia Casualty read his 
paper. It was a criticism, a recount- 
ing of things not done, instead of 
praise for things accomplished. It 
got under the skin, too. Edson S. 
Lott, who usually arises to move a 
vote of thanks for the author of a 
paper, promptly got upon his feet for 
the purpose of handing out one of his 
finest bits of apologetic oratory for 
those who assumed the role of critic. 
Lott told of the great good done 
through the fellowship created, through 
the statistical work and through the 
Bureau of Information. He was fol- 
lowed by William Bro Smith, who did 
unto the critics after the Lott fashion, 
only along a little different line. This 
was about all the discussion, but it 
showed sensitiveness to criticism. It 
also developed a spirit of forgetful- 
ness, for Mr. Armstrong was the only 
one of the speakers at the convention 
who did not receive a vote of thanks. 
This is not intended for praise or criti- 
cism of the paper of Mr. Armstrong. 
It is just a few passing remarks con- 
cerning the way little things some- 
times get on the nerves of men dis- 
tinguished for their equanimity and di- 
plomacy. it i 
Hints at an Investigation 

There was one thing in the paper 
of R. B. Armstrong which is worthy of 
serious consideration. Mr. Armstrong 
said and declared that he spoke with 
knowledge, that casualty insurance is 
likely to be investigated some of these 
days. He was not specific as to the 
date, but that was immaterial. The 
. practical question is that there is a 
possibility of examination of methods, 
practices and policy contracts. Mr. 
Armstrong suggested that in view of 
this it was pretty near time to arrive 
at an understanding concerning a sim- 
ple, sane contract, with the bulk of the 
trimmings left out. The suggestion 
fell on deaf ears, for the sense of the 
convention appeared to be that of Ed- 
son S. Lott, who declared that the cas- 
ualty business was in position to be in- 
vestigated with credit to itself. 

Third Term for H. G. B. Alexander 

As is usually the custom at these 
conventions, as soon as the advance 
guard arrives, talk began concerning 
the election of officers. As this is the 
second year H. G. B. Alexander has 
been president, the early talk in the 
hotel corridors was that of inquiry as 
to who would succeed him. After 
more or less canvassing of the situa- 
tion, the sentiment of the members 
sort of crystallized in the direction of 
insisting that Mr. Alexander, who has 
done so well as president, should con- 
tinue for another year. He said that 
he did not want it, but when the mat- 
ter was squarely put to him, he agreed 
to conform to the wishes of the mem- 
bers. The next year will be important, 
not only because of the natural devel- 
opment of the business, but also be- 
cause it will be a legislative year, and 
it is in the air that something will be 
attempted: to systematize and_har- 
monize statute law in the matter of 
taxation. It was clearly apparent, 
therefore, that a man who understands 
the entire situation as well as Mr. 
Alexander does would be the best man 
for president. So it was no surprise, 
but rather an accepted conclusion when 
the nominating committee reported his 
name for the presidency. The same 
reasons which lead to his reélection 
also applied in large degree to William 
Bro Smith, chairman of the executive 
committee, who has probably the wid- 
est experience and broadest knowledge 
concerning legislative and legal mat- 
ters of any man in the International 
association. 

Will Meet Next Time at Niagara 


Then there was the usual talk about 
the place of meeting. Several of the 
members who have had occasion to 
stop at the Hotel Clifton on the Ca- 
nadian side of Niagara Falls were en- 





thusiastic in expressing their opinion 
that it was the best place possible to 
hold the next annual convention. 
The committee on place of meeting re- 
ported in favor of Niagara Falls. The 
matter, following the usual custom, was 
referred to the executive committee, 
and if the Detroit Conference, which 
meets at the Hotel Clifton in Septem- 
ber, finds it a satisfactory place, in all 
probability the accident underwriters 
will gather there next July. 
Reform as to Taxation 

Probably the most important action 
of the convention was that taken in 
regard to taxation. This action fol- 
lowed the sentiment created by the 
report of the executive committee and 
the paper of E. E. Rittenhouse. Both 
the executive committee and Mr. Rit- 
tenhouse expressed the opinion that 
the association might wisely take the 
initiative in starting an educational 
campaign for the purpose of furnishing 
both legislators and executives with in- 
telligent and workable information 
concerning what should be done to 
equalize the tax burden. As a result of 
the report and the paper, the executive 
committee was directed to take two 
steps. First, to collate and prepare sta- 
tistical information showing the burden 
now carried and suggestions for the 
insurance commissioners, legislators 
and state executives as to what can be 
done in the direction of securing larger 
uniformity without materially lessen- 
ing the amount of tax money available 
for state purposes. The second point 
was that the International Association 
of Accident Underwriters shall coop- 
erate with other insurance organiza- 
tions so that whatever is done may be 
a harmonious whole, instead of a patch 
work. The thought behind this was 
that the interests of all the companies 
are common in this matter of taxation, 
and that therefore each department of 
insurance should contribute its share 
of labor for the purpose of securing 
the desired ends. 


Strenuous Days Seem to Have Gone 


Take it all in all, it was a very en- 
joyable convention. It was pleasant 
at Atlantic City and there was not too 
much work; so that the pleasures of 
America’s greatest seaside resort could 
be enjoyed. The convention listened 
to the papers read. Some of the mem- 
bers talked when they had to and most 
of them showed a willingness to accept 
what was presented without worrying 
about an undue amount of discussion. 
In the main the men in charge of the 
convention were successful in keeping 
the proceedings clear of all trouble- 
some questions. Apparently the stren- 
uous days of the International associa- 
tion have passed for a time, and it will 
be left to the companies to work out 
their own salvation, and have a good 
time when they come together in an- 
nual convention. Sometimes it is good 
to mark time and just as much prog- 
ress may be made under such condi- 
tions as to hustle around, sweat and 
fume, because on the surface not a 
great deal is accomplished. It was 
good when the association hustled. It 
will probably work out for the good 
of the business now that the hustling 
is left to the individual members. 
There was no apparent lack of inter- 
est, simply an indisposition try new 
things or to emulate Sisyphus in roll- 
ing old and impossible problems up 
the hill just to see them get away be- 
fore the summit is reached. 
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JOY TINGED WITH REGRET 


(CONTINUED FROM PAGE 1) 


The new officers responded briefly to 
calls for speeches. 

The morning session closed after a 
resolution had been adopted requesting 
the officers to close the offices Wednes- 
day afternoon so they and the employes 
could attend the outing at Waukesha 
Beach. 

Fine Meeting in Afternoon 

The afternoon meeting was an inter- 
esting one and of great practical value. 

J. L. Garland of Minneapolis read 
the first paper on “Northwestern vs. 
Mutual Benefit.” It had been prepared 
for the use of young agents and gave 
every argument an experienced North- 
western man would advance in compe- 
tition with the Mutual Benefit. The 
agents voted to request the company to 
publish all or parts of it for the use of 
agents. There is doubt whether the 
company will see fit to do so, however. 

Percy H. Evans, second assistant su- 
perintendent of agencies, was down for 
an address. When he appeared he was 
greeted uproarously, for he is a very 
popular man with the agents. He has 
charge of Field Notes, the company 
paper. He took for his subject “Ideal- 
ism.” 

Mr. Evans drew special attention to 
the ideals of the men who fifty years 
ago founded the Northwestern as a mu- 
tual institution out of which they never 
could hope to make any profit. They 
did not aim merely to build a life in- 
surance company, but one which should 
have character. They sought to keep 
ever foremost the interests of the 
policyholders in the economy of man- 
agement, the selection of risks and the 
care in investing assets. In 1907 the 
$1,600,000 saved on mortality and sur- 
render charges more than paid for put- 
ting on the new business written. He 
said it was a mistake to say that a cor- 
poration has no soul. This corporation 
has a soul, composed of the souls of the 
thousands of men who have made it 
what it is. 

Pive-Minute Talks 

The five-minute talks by agents 
brought out some very valuable matter. 
Dr. C. E. Albright of Milwaukee in 
discussing “Problems of the Life In- 
surance Agent,” said the greatest prob- 
lem was to learn what the prospect 
thinks about life insurance. This sub- 
ject requires individual treatment in 
each case. 

W. C. Flynn of St. Louis said that 
“Showin’ ’Em,” the subject of his talk, 
was equivalent to “See Men.” Effective 
interviews are what are required. If 
agents do not do well, it often is be- 
cause they do not see enough men. 

L. W. Mack of New York said “Self- 
Confidence” does not mean the “nerve” 
which life insurance men are charged 
with having. Bluster and brag do not 
carry any weight. What the agent most 
needs is the confidence of his prospect 
and that is the reflex of his self-con- 
fidence, which rests on a thorough and 
well-digested knowledge of the busi- 
ness. Conscious ignorance makes cow- 
ards of men, but conscious knowledge 
gives power. 

From the subject, “The Most Clubs 
Under the Best Apple Tree,” Charles 
S. White of Detroit permitted his hear- 
ers to draw their own conclusions as to 
the merits of the Northwestern when 
he said that as a boy he could always 
tell what tree bore the best apples by 
the number of clubs that had been 
thrown at it. He made one telling 
point in showing how he answers 
agents who bring up disclosures about 
the Northwestern before the Wisconsin 
investigating commission. 

“Do you consider the members of 
that commission competent judges?” he 
asks. If the competitor answers affirm- 
atively, he asks, “Why, then, did your 
company not accept its conclusions and 
remain in Wisconsin?” 


“Don’t Be a Bluffer” 
I. Pinkus of Memphis, Tenn., read an 
excellent short paper on “Don’t Be a 
Bluffer.” He advised agents not to 





bluff, not to insult men by treating 
them like fools in telling them theirs is 
the only good company or the only 
company to be trusted. Approach the 
prospect honestly, tell him about your 
company and its policy candidly, speak 
well of other companies and of life 
insurance generally, give him facts and 
let him draw his own conclusions. 

W. F. McCaughey of Racine, Wis., 
told “How to Help the New Agent.” 
He said the new agent must believe in 
his calling and in the dignity of life 
insurance. He must believe in his com- 
pany thoroughly, not merely as a con- 
cern which has goods to market but 
as an institution which in its transac- 
tions aims at the greatest good to the 
policyholders. He must familiarize 
himself with the policy contracts and 
be able to explain simply and briefly 
every paragraph. He must learn to 
guard against misfits, as much twist- 
ing results from failure of the first 
policy to fit the policyholder’s needs. 
He must learn not to talk too much. 
With a superficial knowledge some 
agents think it devolves upon them to 
give every prospect a full course in 
actuarial science. The speaker said he 
did not believe any agent was justified 
in joking about life insurance with a 
prospect. 

Some of the Leaders 

Between sessions and after the close 
of the afternoon sessions, many agents 
visited the agency department. Much 
interest was shown in the posted list 
of leading writers. 

Dr. E. Albright of Milwaukee, 
last year’s leader, again heads the list 
with $1,258,750 written on fifty-seven 
lives. R. R. Reid of New York wrote 
$1,014,587 on eighty-eight lives; R. 
Recht $875,750 on 127 lives; and Thom- 
as Bell of New York $725,000 on fifty- 
four lives. Twelve men wrote upward 
of $500,000 each; eighteen, from $300,- 
000 to $500,000 each; seventy-one from 
$200,000 to $300,000 each, and sixty-four 
from $150,000 to $200,000 each. ; 

Tuesday night the Special and Dis- 
trict Agents Association met at the 
Hotel Pfister. It had met on Monday 
night also and elected Thos. L, Fansler 
of Chicago, president, and G. R. Mc- 
Leran of Chicago, apg: Last year 
the offices were held by New Yorkers. 
The object of this association is to 
present to the company suggestions 
which will represent the consensus of 
opinion of the leading field workers and 
to seek to bring about more favorable 
agency contracts and greater uniformity 
in commissions and practices among 
general agencies. 

Suggestions to the Company 

At the Monday meeting the follow- 
ing suggestions were made to the com- 
pany: That it continue to work for a 
reduction of taxation in Wisconsin; 
that it continue the practice of invest- 
ing in real estate mortgages and if pos- 
sible extend this system and reduce its 
holdings of bonds by degrees, so as to 
avoid fluctations in values and obviate 
the need of a large unassigned surplus; 
that it work for uniform statutes pro- 
viding for valuation of bonds according 
to their amortized value; that, in order 
to meet excessive demands for policy 
loans when they arise, it seek to avail 
itself of the use of the new national 
currency law, if that can be done, so as 
to have currency issued on some of its 
bonds; that it endeavor to arrange for 
the payment of claims on the day they 
become due instead of several days 
thereafter, permitting general agents to 
pay claims about which there is no 
doubt, on telegraphic orders from the 
home office, as industrial companies 
handle small claims. 

The Special and District Agents As- 
sociation now numbers about 300 of 
the leading agents of the company. 

On Monday evening the General 
Agents Association held its annual 
meeting and elected officers as follows: 

President—Charles D. Norton, Chicago. 

Vice-President—H. E. Crouch, Buffalo. 


Secretary and Treasurer—Millard W. Mack, 
Cincinnati. 


Wednesday morning’s program open- 
ed with an experience meeting, remin- 
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EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 


MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 


CHARTERED 1838 PERPETUAL 
CAPITAL = = = $150,000.00 
= «= 272,537.44 


HOLDERS -= «= = 


William H. Calvert, President 
Winfield S$, Hukill, Jr., Secretary 


404 First National Bank Building 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL = - = = = = 300,000.00 
SURPLUS TO POLICY HOLDERS ~-436,030.32 
ASSBTScc- - - = = = 852,469.75 
LOSSES PAID TO DA’ - - 4,186 ,250.00 





ORGANIZED 1867 


GERMAN FIRE 


Insurance Cempany 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.02 
WM. F. STIFEL, President 


F, RIESTER, Secretary 
Ss. W. RICE, Supt. of Agencies 


DANA E,. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 
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iscent talks being given by G. N. Rey- 
nolds of Lancaster, Pa. Kaufmann 
of Minneapolis, and J. B. Maguire of 
East St. Louis. 

After these talks Superintendent of 
Agencies H. F. Norris, on the part of 
the agents association, presented the 
prizes. Under the New York law the 
company is no longer permitted to give 
prizes, but the association out of its 
own funds has provided this year five 
beautiful gold and enamel watch fobs, 
which Mr. Norris presented to the fol- 
lowing 

Dr. c. E. Albright of Milwaukee, 
largest volume of new paid-for busi- 
ness, $1,258,750. 

; a 2 Rothschild, of Albert Lea, 
Minn., greatest number of lives insured, 
141. 

L. J. Loventhal, Nashville, Tenn., 
largest amount written in the $400,000 
class. 

H. S. Stix, St. Louis, larevest amount 
written in the $300,000 class. 

P. J. Nolan, Milwaukee, largest 
amount written in the $200,000 class. 

After the presentation of prizes, 
agents, officers and home office em- 
ployes took trolley cars for Waukesha 
Beach for the annual outing. 

Thursday’s Program 

Tomorrow’s program includes a pa- 
per on “The Incomparable Northwest- 
ern,” by C. R. Gearhart, of Lockhaven, 
Pa., and an address on “Important 
Epochs in the History of the Com- 
pany,” by H. F. Tyrrell, of Milwaukee. 

The query box will be in charge of 
R. R. Reid, New York; W. J. Fischer, 
St. Louis; Ralph Hobart, Chicago; 
Charles Sachs, Kansas City; O. 
Becker, Peoria; Sam D. Goza, Helena, 
Mont., and J. C. Garland, Dubuque, 
Iowa. 

In the afternoon there will be ad- 
dresses by Justice D. J. Brewer of the 
United States Supreme Court and Su- 
perintendent of Agencies Norris. The 
annual dinner will be at the Plankinton 
Hotel in the evening, with W. T. Gage, 
retiring president of the association 
as toastmaster, and the following 

‘speakers: Dr. H. C. Martin, editor of 
Rough Notes; H. F. Norris, Hon. John 
M. Harlan, Gen. Arthur MacArthur, 
U. S. A., R. J. Woods and R. S. Golds- 
bury. In closing O, M. Williams will 
present an ode. 

Preponderance of Young Men 


This meeting is the largest and is 
generally regarded as the best the as- 
sociation has ever held. Agents were 
present from every part of the country. 
It was a noticeable fact that most of 





the agents are comparatively young 
men. Here and there is a member of 
the old guard, such as the venerable 
M. J. Mack of Cincinnati, but most of 
the men are on the sunny side of forty- 
five. Doubtless this fact has a bearing 
on the great strides the company has 
been making in the past few years. It 
would be difficult anywhere to find so 
large a body of men having so thor- 
ough a knowledge of the business and 
so loyal to their company. 


FEILD MEN OF OHIO MEET 
(CONTINUED FROM PAGE 1) 
in Cleveland this week, to stop the sale 
of fireworks. C. H. Patton of the 
Cleveland Inspection Bureau spoke of 
the need of some such laws, so that 
there would be no more martyrs burned 
or blown to pieces on the alleged altar 
of patriotism. 
Tllinois Delegation on Hand 

A committee of three from the IIli- 
nois field club, consisting of James G. 
S. Best, the president, Maj. M. L. C. 
Funkhouser, former president of the 
club and Edward Bliven, were here to 
learn something of the operations of 
the fire prevention association to be 
used as a guide for a similar organiza- 
tion proposed for Illinois. They are 
well pleased with its workings and hope 
to have one organized in Illinois in the 
near future. Major Funkhouser made 
a few remarks on the subject that were 
direct to the point. He said that he 
hoped the Ohio men would send a com- 
mittee to Illinois to help organize in 
that state. H. C. Eddy also made 
some remarks to the association about 
the good work it is doing and the help 
it is to the companies. 

After the meeting a large crowd took 
the car for the bathing beach and boat 
houses. There is to be “a dance this 
evening in the ball room of the hotel. 
The Blue Goose will meet tomorrow, 
and the following will plunge into the 
sacred waters and feed on the wild rice 
that grows so plentiful around these 
historical shores: J. McCormick, 
Scottish Union; Carl H. Smith, Pitts- 
burg Underwriters; E. E. Siler, Niagara; 
Russell D. Cooke and Alois Kessler of 
the German. 








President George D. Markham of the St. 
Louis Fire Insurance Agents Association has 
appointed the following members on the ‘<2 
boar Capen, L. W. Schonedeck, D. 
Preck, S. G. Kennedy, L. L. King, A. x 
Wachter, Paul Theegarten, C. B. Eaton, F. C. 
Whittemore, C. L. Thompson, J. R. Goodall and 
C. J. Kehoe. This board has jurisdiction in the 
trial of members on charges of violations of 








PERMITTED Without Extra Charge 


rules. 





By oll Leading Insurance Companies in Twenty-three States and Territories in the United States. 


FIRE PROOF 


2nd—A seamless 
oe~ie* im 
will stan 


6th—The automatic governing of the pressur 





CINCINNATI, OHIO, U. &. A. 








‘*F-P’’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
ne without a soldered or a screw joint. 
ility to create a pressure in the tank of more than one-fifth of what it 


4th—The im ibility of liquid gasoline squirting from any valve under any condition. 
5th—The fmponeibiity of spilling p— Ss, =e filling the tank. - 


7th—No liquid gasoline conveyed through the buliding of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, *1#416-420-422-424-420 East Pear! st. 
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HACPOES 


FOOL PROOF 
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ORGANIZED 1870 


Tr Concordia Fire 


Insurance Company 


of Milwaukee, Wis. 
| CashCapital - - - 
Reinsurance Reserve 


LONDON & 
LANCASHIRE 


mie 





GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


Of Liverpool, England 


CHARLES E. DOX, Manager 


BIERCE & SAGE, General 


ents for Mic 
and Ohie, Whitney Opera 
troit, Michigan. 


ouse Block, 


Western Department 


SPECIAL AGENTS: ed T. Kinxwoop, Cleve- 
171 La Salle St., . 


Chicago, IL | ad: Fae, M. Sack, Detroit; Gzo. B 








rommmvo PH E NIX comeany 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 





J. H. LENEHANR, General Agent CHAS. R. STREET, Ass’t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wma. D. Denney, Secretary. 








Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 


Capital $200,000.00. Vedder Underwriter Co. 





H. G. Buswell, Cook County Manager, Chicago F. C. Sammis, State Agent, Minneapolig 
W. S. Wolverton & Son, State Agents, Oklahoma City 


Gorham-Braden Company, General Agents 





40 South Fourth St., Minneapolis, Minn, 
Camden Fire Ins. Assn. of Sonten, N.J. County Fire Ins. <e. of Philadel hie Pe. 
Hawkeye Ins. Co. of Des ew Brunswick Fire Ins. o. of New Brunswiek, BJ. 


New Amsterdam Casualty Co. of oP New York, N. ¥Y. Ilineis Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE Louisville Insurance 
INSURANCE COMPANY Company 


OF RICHMOND 
Geo. L. Christian, President FIRE AND TORNADO INDEMNITY 
an Lecky, Jr., V. Pres. and Sec’y 
$891,463.32 
Surplus to ‘Policyholders 309,880.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE: 


General Agents 
GEO. L. PLATT, Special Agent 





In business continuously under the same 
Management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 








159 LaSalle Street CHICAGO | 184 La Salle Street Chicago 
SURPLUS LINES 
For Local Agents, only after the re; r channels have been exhausted. We can furnish you a policy 


on appro risks covering up to ,000 ina dicate of London Lloyds Underwriters that accept 


American fire business only through our office mmediate binders given. 10% commission ak -- 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBIL 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York 


Office: London Office: 
54 WILLIAM STREET - 123 BISHOPSGATE STREET 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 
Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 


Cie Office: 
159 LA SALLE STREET 
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Louisiana Commission Bill appointed as a deputy fire marshal for | appear. In case of a loss “B’s” inter-| Prominent Chicago Agents 
Both houses of the Louisiana legis- | the Cleveland district. est would be covered and the two could 


lature have passed the bill requiring 
companies to pay agents the highest 
commissions paid in other states. The 
bill was introduced and championed by 
Louisiana agents after the movement 
on part of southern agents to get the 
Southeastern Underwriters Association 
to grant higher commissions failed. 

The bill goes to the governor for ac- 
tion. Now that the agents see that 
most companies will retire from the 
state if the bill becomes a law, a 
mighty effort is being made to have 
him veto it. The leading agents signed 
a petition in favor of the bill, but after 
they found the companies would leave 
the state the agents took measures to 
have the governor kill it. 

Governor Sanders of Louisiana has 
announced that he will not sign the 
Favrot bill, which compelled fire com- 
panies to pay as high commissions in 
Louisiana as they paid in any other 
state. It is reported that the argument 
which induced him to refuse his sig- 
nature was the statement that the fire 
companies had paid out $1,500,000 in 
losses in New Orleans alone during 
the first six months of 1908, which ex- 
ceeded the entire premiums for a year. 
He held that as the only beneficiaries 
would be the agents and not the in- 
suring public, and as the agents had 
largely withdrawn their approval, he 
would kill the bill with a pocket veto. 





Will Consider Taxes 

Henry R. Prewitt, former Kentucky 
commissioner, and chairman of the 
committee on taxation of the Associa- 
tion of Insurance Commissioners, will 
send out a call for a meeting of his 
committee to gather in Detroit August 
23 in advance of the convention of 
commissioners which will be in session 
at the Hotel Pontchartrain, Detroit, 
August 25, 26, and 27. 





W. M. Bayne Dead 

William M. Bayne, recently ap- 
pointed deputy fire marshal in the 
Cleveland district, died Friday from in- 
juries received from being run down by 
an automobile a few days before. Mr. 
Bayne was 65 years of age and had 
been prominent in affairs in that city. 
J.T. McIninch of that city has been 








The Freeholders of Topeka, Kans., has just 
added to its surplus through voluntary contribu- 
tion by its stockholders the sum of $25,000 in 
cash, making its surplus in excess of $56,000 
and assets approximately $300,000. 


POINTERS wt 


FOR LOCAL AGENTS. 














Practically everything that has ap- 
peared in this column, as well as consid- 
erable other matter along similar lines, 
will be included in a book.of “Pointers” 
which will be published late in the sum- 
mer by this paper. It will be printed on 
fine paper and bound in flexible leather, 
with the purchaser’s name in gold letters 
on the front cover if order reaches us be- 
fore the book goes to press. An im- 
portant feature will be a very thorough 
cross-index, by which everything given 
in the book on any subject can be easily 
found. Price, $2 postpaid. 


Question—“A” contracts with “B” for 
the erection of a certain building as 
shown by plans and_ specifications, 
and agrees in said contract to pay one- 
half of the contract price to “B” when 
the building is under roof and enclosed, 
and the other one-half when the build- 
ing is completed and accepted as sat- 
isfactory in every detail bv “A.” Should 
a fire occur after the payment of the 
first one-half of the contract price and 
before the payment of the second one- 
half, who would have to suffer? Would 
“A” lose the money he had paid to 
“B,” or would “B” suffer the entire 
loss. The contract does not contain 
any clause regarding fire insurance. 

Answer—From the nature of your in- 
quiry we presume that no fire insur- 
ance is involved. The contract, there- 
fore, becomes one for a lawyer to inter- 
pret. If “B” under the contract agreed 
to deliver the building to “A” com- 
pleted, we should think “B” would have 
to stand the loss. However, in the ab- 
sence of the contract we would not un- 
dertake to give an opinion. 

So far as the insurance is concerned 
such a transaction is covered by “A” 
taking out a policy with loss payable to 
“B,” as contractor, as his interest may 





SEABOARD F. & M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBERN, Sec’y. 


Cc. C. BOWEN, Ass’t Sec’y. 


Den sear Sts og | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SUBPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco. F, A. CHAPUIS, General Agent 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


———— ACTIVE AGENTS WANTED 
Adévess, E. S$. KELLEY “ESS” 





St. Joseph, Michigan 











C. W. Ransom, President 


W. A. Morin, Vice President 


John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908).......ccessceceseceee sees ++ $208,248. 
Surplus (Policyholders)........02+0.ceeceeccececeecceeess 148,088 
Increase im Assets......ccccscccccsccccccccccccccccccseccs 
Emerenss Im Rener"R... oss cccccccceccccccesccocccccsececce 092 
Increase in Net Surplus........sssscocccccesececesececess 4,829 


87 
48,088.37 
80,714.11 
20,092.48 

78 


4) Western Underwriter. 





settle what was coming to each. Or 
“B” could take out a policy covering 
his own interest as a builder’s risk. 


Companies are not seeking use and 
occupancy insurance on hotels to any 
extent, as small losses are liable to oc- 
cur which are escaped in mercantile 
buildings. 


—- 


There is a plant carrying about $250,- 
000 insurance which a certain agency 
in Detroit has had for years. I think 
about every agent doing business in 
the city has tried to get a line there, but 
they always get no for an answer. 
got next to the gentleman who places 
the line a few days ago and asked him 
why he stuck to this agency. I know 
the agency does not cut rates, also 
know the firm are close figurers, so 
wanted to know why they were so 
loyal to this agency. The reason given 
was this: “They place our business in 
good companies. They go through the 
plant frequently, so are able to give us 
a proper form for our policies. Often 
in looking over the plant they find evi- 
dence of neglect on the part of some 
of our employes that might cause us a 
serious fire. We appreciate their vis- 
its. They show some desire to benefit 
us by giving us the benefit of their ex- 
perience. They have made themselves 
invaluable to us and we will stick to 
them.” The more attention an agent 
pays to his customer the stronger hold 
he has on his business—Local Agent. 


One company in commenting on out- 
of-date books says: 

“We had a policy on books, manu- 
Scripts, maps, cards, plates, lists, ad- 
vertising matter, etc., for a concern in 
a recent fire. About 65 percent of the 
value proved to be represented in cards 
and lists obtained from replies to ad- 
vertisements. The method of the as- 
sured in determining the value of the 
cards was to charge the entire cost of 
the advertising to these replies. Had 
no replies been received, it is impossi- 
ble to say what would have occurred. 

“It is a fact that mail lists have a 
value, some of the assured’s connections 
paying as high as $1.50 a name for 
them. The books themselves were out 
of date—dead stock unless they could 
be sold to “suckers” through advertis- 
ing schemes. On this basis it can be 
seen that the mail lists have consider- 
able value. The matter of insuring 
such books needs careful attention.” 








Want Column 








Two dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 


Queene 


WANTED—Man with experience in 
local insurance office to take position as 
secretary and manager and invest some 
money in an incorporated agency; only 
those meaning business need apply. Best 
of references required. Address B 265, 








WANTED—A general agent for Cin- 
cinnati, Ohio, and contributing territory. 
First-class contract with continuous re- 
newals to the right man. Address The 
Ohio State Life Insurance Company, Co- 
lumbus, Ohio. 





POR SALE—Old established non-union 
fire agency in N. E. Ohio, consisting of 
nine stock companies, three mutuals, three 
casualty companies, business will pay for 
itself first year, located at county seat, 
numerous small towns in nearby vicinity, 
splendid farm business. This business 
has been increased five fold within the 
past two years; by judicious advertising 
can be increased still more; office furniture 
and fixtures, horse and rigs go with the 
business; must be sold before Aug. 1; 
owner has other business interests that 
will command all his time after Aug. 1. 
Do not answer this unless you mean busi- 
ness. Address D 10. 





WANTED—Man big enough to manage 
the state of Indiana. Liberal commis- 
sions with permanent renewals to the 
right man. The Ohio State Life Insur- 
ance Company, Columbus, Ohio. 








Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 

for the it. Phenix, Mechanics & 
ny Ag RY gy Ee 
American ~¥, B--— and Casualty a of 
For Li unexcelled facilities in Central 
PR 

RITCHELL, MILLER 


WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Phenix of Lendon; ingtield 
P. ry tg N. J; United Piremen’s; 
ing Garden; Security, Ct.; County, Pa.; 
Camden; Teutonla, La.; Pelican; Westera Re- 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 

















Leading Higents and Brokers. 


ARRY M. COUDREY AGENCY CO 
GENERAL INSURANCE AGENTS AND BROKERS 
1326-1346 Pierce Bidg., St. Louis 

ce solicited. Commissions non-resident 
agents and brokers. Long distance telephones. Re 

ing Norwich Union, Hamburg-Bremen, 

writers, Mey = Orient, Delaware, Austin, F ort, N. Y. 

Plate Glass, Columbia, and U. S. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 
a2 Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on Bt. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 

















Actuarial, 
Jj. B NiTcnte, 
* 
ACTUARY, 
153 La Salle Street, 


919 Association Building 
Central 739. 








CHICAGO 


TELEPHONES: Automatic 3992 








Onsurance Attorneys. 


Hartwell Cabell. 
Ce & KOHL, 








J. Louis Kohl, 


Attorneys at Law, 
810 Fiest Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws, 
$200,000 Doposited with Insurance Commissioner 


AGENTS 


Why not give better service to your cus- 
tomers besides making for yourself a liberal 
commission for introducing a device that 
will —: you sell fire insurance by re 
ducing their rate. Write 





J. L. L. McCORMACK 


537 to 539 Perry Street 
CHICAGO, ILL. 


You have no bother. | assist you and this is a 
source of constant revenue to you. 
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ILLIN-OIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in or who would like 
to enter the business of life i: 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 















134 MONROE STREET 





















The Most Popular Up - to - Date Policies} 


CONTAINING MANY TALKING POINTS. 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 
Splendid opportunity for men of vy ny to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual examinations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive Company. Address 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 
Home Office: CINCINNATI, OHIO 


Rawson Building, - 
THE SUCCESSFUL AGENT 


THE PRINCIPLES OF INSURANCE EXPLAINED SO SIMPLY THAT ANY 
LAYMAN CAN READILY UNDERSTAND 


By WILLIAM ALEXANDER 


In his introduction to “The Successful Agent” the author says: 

The primary object of this book is to teach the agent how to sell life insurance—how 
to make money in his business. 

Incidentally it will prove interesting and of value to the general reader, for the book 
explains life insurance in a way which any layman, as well as any youthful agent, can 
readily understand. 

The old agent will find much in it that is new, and may be reminded of important 
truths that he has forgotten, but its chief value for him will be that he can utilize it in 
instructing his canvassers. He may also wish a few additional copies for important 
customers. 

The book is handsomely printed on “ featherweight” paper, from new, clear type, and 
is handsomely bound in cloth with title in gold. Copies are also bound in flexible leather 
for convenience in carrying about, also making a more showy book. 

PRICES: Bound in Cloth, $2.00; Bound in Flexible Leather, $2.50 
Mailed to any address, postpald, on receipt of price 
THE SPECTATOR COMPANY, 135 William Street, New York 














MARYLAND CASUALTY 
COMPANY'S ABC SERIES 


HYSICIANS, Surgeons, and Dentists are subject at any time to 
be made the defendant in a suit for malpractice. From the young- 
est and least known to the oldest and most eminent, no practi- 
tioner is immune from such an attack. The antidote, and it is a specific that 
cures every case, is a PHYSICIAN'S LIABILITY INSURANCE Policy in 
the Maryland Casualty Company. The holder of such a policy 
is relieved of the expense and the care involved in litigation and 
can pursue the even tenor of his professional duties 
with a mind at ease, knowing that his reputation 
and purse are fully protected. 














Baltimore, Md. 
meerd RYLAND /ASUALTY/ OMPANY 
"a ERITS \OMPLETE\ONFIDENCE 
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NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 
takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 
LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. , 
Thirty-one days of grace in payment of all premiums after the first year. 
vueye insurance, or cash surrender value or ext insurance after two years’ premiums have 


paid. 
Loans for the full cash surrender value. 
Policy — in one sum or in instalments for term of years. 
Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 

t of the insured to change the beneficiary. 
Liberal re-instatement privileges. 
Every effort has been made to make this new policy the very perfection in a life insurance contract. 
For further informatien, apply to 


€ 
A. K. HANNEN, General Agent Northern Ohio . ° 319-820 Williamson Building, Cleveland 

OHN A. RINGOLD, General Agent Southern Ohio . e e 1 Carew Building, Cincinnati 
ILLIAM D. WYMAN, General Agent for Illinois e 100 Washington Street, Chicago 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no other company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive featares have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 

[ 


For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
¥4 Nassau Strest, New York, N. Y- 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 














PROOF OF PUBLIC CONFIDENCE 

This Company has more premium-paying business in force in the United States than any ether Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1907 

452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed aad Paid jer. 

$1,239,898.45 per day in New Insurance Placed aud Paid for. 162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $73,011.34 per day in Increase of Assets. 





LORISTON M. FAIRBANKS, 


WM. D. FAIRBANKS, 
President Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








rrr occcceccce sees $300,000.00 
intlRbsdnihtehebidwiineedsadeds.< shines ties 272,293.28 
Total Liabilities Except Capital............... eee. 109,499.61 
Be id ectvimatertivececetesss vaeccsinihetes wee. 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 





States. 
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agers of the Mutual Life is a 

hopeful sign. This may sound 
harsh, but it is a fact. Some of them 
were very successful under the old 
regime, but they could not or would 
not adjust themeselves to changes. The 
welfare of the company therefore de- 
mands that they give way to others 
who will build an agency structure in 
keeping with the present methods of 
doing business. The Mutual needed a 
shaking up and it got it. It was run- 
ning too much on its past. It was too 
greatly impressed with its own dignity. 
The home office and field were sepa- 
rated by a gulf. The old dynasty at 
the home office is gone, and others are 
in charge, with different views and dif- 
ferent aims. Many of the old agents 
also are gone, because they could not 
adjust themselves to the changes. Now 
those managers who have failed to 
adapt themselves to the new conditions 
are taking their leave and it is well 
that they should. The Mutual still re- 
mains, great in its past, powerful in its 
present, full of promise for a future of 
still greater usefulness. No individual 
should be permitted to interfere with 
that usefulness. Home office, managers 
and agents must work in harmony with 
each other and with the conditions 
which have been brought about in the 
past three years. In this way only will 
the Mutual do the great work it is 
capable of doing. 


‘i HE resignation of many old man- 





Stock agency companies and promo- 
tion schemes have fallen upon _ evil 
days. Apparently the wild oats of 
speculative life insurance management 
sown in the past few years have now 
reached the harvest period. In Chi- 
cago the Republic Life and its owner, 
the Central Life Securities Company, 
and its agency companies, and _ its 
promoters, the Rhodus brothers, have 
been very much in the limelight. 
The suckers who put up their good 
money have also acquired some un- 
sought notoriety, and the prominent 
financiers who endorsed the Rhodus’ 
propositions have been shown up very 
unfavorably. 


In Kansas City the Great Western | 


Life, another offspring of promotion 
methods, is going through its troubles. 
Its agency plant is gone, its capital 
is impaired, its founder is clean out 
and it is in a receiver’s hands. 

These are only two striking exam- 
ples. Most of the other companies that 
have had stock agencies and stock- 
selling schemes have had upheavals, 
but they came before the plan had 
gone far enough to get them into such 
serious difficulties. 

The trouble has come from the abuse 
of things in themselves legitimate. 
There is no more objection to selling 
stock in a new life insurance company 
than in a new bank, if it is done fairly 
and without misrepresentation. It is 
easy to see how a stock agency plan 
could be above criticism. Where the 
need of a holding company comes in 
is not so plain. But when people are 
duped into buying stock by misrepre- 
sentations as to the vast profits to be 
derived, when they are flattered into the 
belief that their interest and their in- 
fluence are of great value and are real- 
ly wanted more than their money, 
when there are several interwoven 
corporations each with expenses to be 
met where only one is needed, when, 
in short, the usual promoter’s methods 





are used, dissatisfaction is almost sure 
to result. It is unfortunate for life in- 
surance that there is so broad a border- 
land where the legitimate shades into 
the illegitimate and a dividing line can 
not be clearly drawn. 





Superintendent Lemert of Ohio is 
finding it fortunate that under the laws 
of that state he is merely an admin- 
istrative officer and is given little dis- 
cretionary power. It is not his duty 
to decide whether certain things may 
or may not be done, but to administer 
the law as interpreted by the attorney- 
general or the courts. Three knotty 
problems have been before him of late. 
If he had had to decide them he would 
have been subjected to much criticism, 
whatever position he took. These 
questions are the right of the Cleveland 
Life to conduct a stock agency com- 
pany and sell special contracts, the 
right of the Lincoln National Life to 
incorporate in its policies stock options, 
and the right of the Union Central 
Life to declare a dividend of $400,000 
from its surplus on nonparticipating 
business and pay up its capital stock 
to the authorized amount of $500,000. 
The first two questions are probably of 
most importance to the public and to 
the life insurance men of Ohio. On 
their decision will depend largely what 
is to be the future policy in the state, 
whether it is to remain comparatively 
free of schemes of all kinds or be open 
to them, or whether lines are to be 
drawn up to which companies may go, 
but beyond which they may not pass. 





The question often is asked, how are 
the young companies going to stand 
the competition of the old well-estab- 
lished institutions? That remains to 
be seen. Some of them will not be 
able to endure, and a crop of con- 
solidations or reinsurances is expected 
to follow the period of organization 
through which the country has been 
passing. 

On the other hand, the question may 
be asked, how are the old companies 
going to handle the country districts? 
Some of them, whose agency plants 
are well developed, will continue as 
they have in the past; but there are 
others, which had little more than a 
number of large city agencies, and their 
future in the small towns and agri- 
cultural districts is in doubt. 

May it not come about that the old 
companies, in a general way, will be 
city companies and the young ones, 
country companies? Most life insur- 
ance men are agreed that a young com- 
pany has a poor show in a city like 
Chicago. If it opens an office at its 
own expense the volume of business it 
can hope for will scarcely compensate 
it for the outlay. If it trusts to the 
general agent to maintain the office, 
it will have to pay him commissions 
that are excessive, for he must pay his 
men good commissions to get them to 
work for a_ small, unknown company 
in competition with old ones, and his 
profit on what they produce must be 
reasonably large, for the volume is al- 
most sure to be comparatively small. 
The proper place for the young com- 
pany is in the smaller places, where 
rents and expenses are low and where, 
in most cases, the agent will not have 
to maintain an office at all. 

The general agent of an old company 
in a large city can scarcely be expected 
to develop the country districts under 





the present commission scale. His over- 
riding commission is not large enough 
to pay him to secure and handle a large 
number of small producers in the coun- 
try. He can better afford to spend a 
year finding one city agent who will 
write $100,000 than twenty country 
agents who will write $5,000 each, for 
the city man probably will be with 
him next year while many of the coun- 
try men will lapse into unproductive- 
ness. 

It is a question whether country 
agents can be closely supervised with 
profit to a company or general agent. 
For a general agent to employ a super- 
intendent to work constantly among the 
agents in the average agricultural or 
small town district would probably cost 
more than the overriding commission 
on the business produced. The super- 
intendent generally would make more 
for his employer by visiting only larger 
towns and cities, where more business 
could be secured. But the general 
agent cannot pay the country agent 
more than others because he is not 
furnished with an office as those agents 
at the general agency are and is not 
given the advantage of personal super- 
vision and assistance. The young com- 
pany, not operating in New York or 
Wisconsin, can pay the country agent 
what the general agent of the old com- 
pany can, plus several percent. Inas- 
much as most of the country district 
is not worked so intensively as to 
make competition very severe, the 
agent can sell the policies of the com- 
pany with $200,000 assets and no record 
almost as readily as he could those of 
the best known institutions. 

To a great extent the small, young 
companies are looking to the country 
for all likelihood a number of the old 
companies will look in that direction 
even less than in the past. By natural 
processes there is likely to come about 
a partial division of territory, making 
a place for the young companies where 
they will not interfere with many of 
the old ones and developing a field 
only imperfectly cultivated in the past. 


ACENT FIGURES THE AVERACE 
VALUE OF THE INTERVIEWS MADE 


Various theories have been advanced 
and numberless plans suggested for 
the best method of securing applica- 
tions, but here is a concrete illustration 
of one man’s theory worked out for a 
long enough time to demonstrate its 
efficiency. Every successful system has 
for its foundation one requisite without 
which success is impossible in the in- 
surance business, namely Work. 

Because this is a commission busi- 
ness, this agent knows that every 
single effort honestly made to present 
the merits of his company has a defi- 
nite value to him. His annual income 
will be measured by the number of 
times he makes the effort. His state- 
ment is as follows: 

“When I entered the insurance busi- 
ness I did not expect to write an ap- 
plication every day. I did hope to get 
at least one a week, but I was quite 
sure that if I made a success of it each 
and every month would show a fair 
amount of business. It did not take 
me long to discover that I was radi- 
cally wrong. Each month did not 
show a good amount of business. 
Worse still, some months in which I 
worked hardest showed the least re- 











sults. This worried me. I watched the 
score card and found that I was not 
alone in my experience, in fact, that 
the best men in the agency had bad 
months—some of them, many of them. 
It seemed to be a case of keep working 
and hope for results some time. Hope 
makes a good breakfast; it is rather 
unsatisfactory for supper. 

“I wanted to find a way to measure 
the value of a day’s work. I wanted 
to feel that after a hard day’s labor I 
had some definite way of telling that 
I had accomplished something, and 
more than that how much I had ac- 
complished in dollars and cents. In 
order to measure anything we must 
have a standard—rather a unit of 
measurement. I cast about me to 
find a unit small enough to measure 
one of my day’s work. An application 
was not small enough; I could not 
write an application every day. A 
thousand dollars of insurance was too 
large, I could not do that every day. 
Number of hours worked was unsat- 
isfactory because many times a man 
will spend three or four hours going 
to see a man and find the man out; 
therefore, unavoidably, these hours are 
wasted. What, then, can be used as 
a basis to measure a day’s work? How 
do we write insurance? 

“We get it by making interviews. 
Therefore, if interviews in the aggre- 
gate are valuable, each interview must 
have an average value. Using this idea 
as a working hypothesis, I set out to 
find the average value of one of my 
interviews. Taking a year as a period 
of time long enough, it seemed to me, 
to get a fair average, and commencing 
Jan. 1, 1907, I set down at the end of 
each day, correcting and carefully, the 
number of interviews I had made that 
day, the number of applications, and 
the amount of insurance written and 
paid for resulting therefrom. The re- 
sults were interesting and, to me, a lit- 
tle startling. I have here a record for 
the first eleven months. I was too 
busy in December trying to win a 
medal to attend to my records: 


Interviews. Apps. Ins. Written. 
122 


(PS * Rear e 8 K 17,000 
SS oreare 112 4 . 6,000 
PERIOD os ccccccccceces 111 8 17,000 
SE, Otc namk makea ne 91 & 18,000 
SPREE 91 6 15,000 
DE : ‘wvdndetduseetiwe 90 0 eevee 
OES rrr 71 4 11,000 
September .......... 44 11 81,000 
ED <cdunévecicess 186 8 6,000 
as 137 3 8,000 


“To summarize this in round num- 
bers I found that for every twenty peo- 
ple I called on I wrote an applica- 
tion. The average application was for 
$2,300; the average premium was $30 
a thousand; the average commission, 
40 per cent. Dividing the number of 
dollars I made by the number of in- 


WANTED 


An active, experienced agency man for 
Ohio field work by an old line Mutual 
Life Insurance Company with a large es- 
tablished business; must be a strong life 
man with successful record, able to pro- 
duce results in establishing agents and 
working with them in producing business. 

A valuable agency association is open to 
the right man big enough for the place— 
none other need apply Address 


MANAGER, 
Box 785, Columbus, Ohio. 
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terviews, I found the value of my in- 
terviews to be $1.20. 

“This has been very helpful to me 
because it has kept me at work. 
were walking down La Salle street at 
3:30 in the afternoon and had made 
four interviews that day, and every- 
thing seemed to be going wrong, I felt 
like going back to the office, but I 
would remember that four interviews 
represented $4.80. That would never 
do for me; I must make some more in- 
terviews. And not infrequently the ex- 
tra interviews I would make resulted 
in an application. r 

“Now, if this theory is correct, and 
recognizing the economic law of di- 
minishing returns, is there any reason 
why, taking into consideration my own 
timitations as well, I cannot make my 
income anything I wish?” 


WOLFE’S REPORT ON THE 
STATE MUTUAL OF ROME 


The report of Actuary Wolfe on the 
State Mutual Life of Rome, Ga., over 
which there has been so much discus- 
sion, is now at hand. The statement 
as of Dec. 31, 1907, shows premiums 
$1,640,496, total income $2,445,315, first 
year commissions $727,112, total dis- 
bursements $1,268,691, assets $1,262,- 
313, surplus $19,387. 

In 1905 the company was reorgan- 
ized on the legal reserve plan. 

The certificates issued while the com- 
pany was an assessment organization 
provided that upon the death of a 
member an annuity should be paid to 
his widow until her death or her re- 
marriage, or to the children of the de- 
ceased until they attained their major- 
ity. Mr. Wolfe declares the assess- 
ments charged for these certificates 
were inadequate. 

. * * 


The report says the company devised 
a plan for raising money to prosecute 
its business by issuing “ouaranteed in- 
come” certificates. While provision is 
made for the payment of dividends, not 
less than 5 percent a year, the report 
states no provision is made for their 
redemption. The certificates are not 
carried as a liability. Recently these 
certificates have earned 8 percent. 

. * 7 

Mr. Wolfe charges that borrowed 
money $33,500 was paid by the sale of 
nonadmitted assets. Mr. Wolfe says: 

“Tf this transaction had been a bona 
fide one there would be no ground for 
criticism, but the books of the com- 
pany show that on Jan. 5, 1907, Presi- 
dent Porter returned these bills receiv- 
able to the company and got its check 
for $10,000, and that during the same 
month the bank or banks also returned 
the bills receivable, which had been 
temporarily put in their possession.” 

+ * a 

On Feb. 28, 1907, the State Mutual en- 

tered into a contract with the Coopera- 











Peoria Life Insurance Co. 


has several good openings for a General 

Agent. Liberal contract and assistance 

~ will be given to right party, Address 

PEORIA LIFE INSURANCE CO. 
PEORIA, ILL. 





tive Agency Company as an agency 
company. The report says: 

The full compensation to be paid the agency 
company was 90 — of the first year’s 
premiums paid to the company, and 10 percent 
renewal commission on the net cash renewal 
premiums collected after the date of the con- 
tract on all policies in force during its contin- 
uance. It was further specified that no re- 
newal commissions should be paid unless the 
agency company during the first twelve months 
after the date of the contract wrote and paid 
for $25,000,000 of business; during the second 
twelve months, $40,000,000; during the third 
twelve months, $50,000,000; during the fourth 
twelve months, $60,000,000; during the fifth 
twelve months, $75,000,000; during the sixth 
twelve months, $85,000,000; during the seventh 
twelve months, $100,000,000; and during each 
and every twelve months thereafter, $100,000,- 
000. The agency company was to pay out of its 
commissions all commissions to agents, first 
year’s reinsurance premiums, advertising and 
printing bills, office expenses incurred outside of 
the home office at Rome, sums that became due 
under the advisory board or special contract 
certificates, and all expenses of collecting renew- 
als. As a consideration for this contract the 
agency company agreed to furnish the insurance 
company with $9,995,000 of its capital stock, 
in such denominations as the insurance com- 
pany might designate, in blocks of $500,000, the 
first block to be delivered immediately, and the 
other blocks “whenever the accepted and paid-for 
insurance issued by the insurance company has 
increased $25,000,000 since the time of the last 
issue of certificates.” The agency company also 
agreed that it would sell enough stock annually 
to produce $250,000 in cash. 

ok * aa 

In an excellent opinion rendered to you by 
Hon. John C. Hart, attorney-general of Georgia, 
under date of June 24, 1907, this contract was 
held to be ultra vires, and a new contract was 
eutered into between the two parties, the date 
of which I am unable to give you, as the agree- 
ment purports to be made “as of the 28th day of 
February, 1907” (the date of the original con- 
tract), and no entry is made on the minute book 
ot the State Mutual Life in reference to this 
very important matter. 

In the second contract the compensation to be 
paid the agency company remains the same, but 
the amount of business which it is required to 
produce is changed. 

* * x 


On Feb. 1, 1908, a third contract was en- 
tered into between the parties whereby the 
compensation which the agency company is to 
receive was changed to “a continuous commis- 
sion of 10 percent on all net cash renewal 
premiums, hereafter collected by said insurance 
ccmpany on all insurance heretofore and here- 
after written, also a commission of 10 percent 
on all first year’s premiums on accepted and 
paid-for insurance hereafter written by said 
insurance company. The agency company like- 
wise appears to be freed from the necessity ot 
paying out any sums for the administration or 
procurement of the business, except all sums 
due or to become due as renewal commissions 
ou premiums under contracts providing for re- 
newal commissions heretofore and hereafter en- 
tered into by the insurance company.” The 
agency company does not guarantee to produce 
any stated amount of busi , and instead of the 
payments which the other contracts provide, 
sould be made to the insurance company, the 
following clause has been substituted: 

“The agency company hereby agrees to pay 
the insurance company the sum of $1,000,000, 
same to be paid as soon as the assets and busi- 
ness of the agency company will, in the judg- 
ment of its board of directors, justify, but not 
less than $50,000 per year, 5 percent interest 
per annum to be paid on deferred payments. 
All sums heretofore paid the insurance com- 
pany by the agency company shall be applied 
as a credit upon the amount provided to be 
paid under this paragraph.” 

* * * 


Mr. Wolfe’s conclusions are: 

The company issued a circular letter to its 
agency force announcing that no special or ad- 
visory board contracts would be issued after 
Feb. 29, 1908. The extravagant estimates in 
use by the company were commented upon in 
the previous report. The president of the com- 
peny assured me, however, that no such con- 
tracts would be issued in the future. 

The condition of the company is very unsat- 
isfactory. The exorbitant figure which has been 
paid for business, the agency methods and the 
redemption of the “Guaranteed Income Certiti- 
cates,’ have all contributed to the dangerous re- 
duction in the surplus of the company. By 
reference to the semi-annual statement filed 
with the governor as of June 30, 1907, it will 
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This is for Life Insurance Agents 


If you will drop us a | pve we will give you free of charge, in- 
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year. It is a sure way to close every prospect you have immediately. 
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be seen that the surplus claimed on that date 
by the company was over $100,000. 
* * a 

The full measure of the extravagance of the 
company and the present unsatisfactory condition 
may be gleaned from the fact that at the pres- 
ent time there are outstanding over $300,000 
of “Guaranteed Income Certificates,” the pro- 
ceeds from this sale of which have been en- 
joyed by the company. There must be added 
to this an item of approximately $50,000, which 
was received from the Cooperative Agency 
Company. The State Mutual Life is carrying 
no liability for these “advances” and the pres- 
ent surplus of about $18,000 shows that these 
items and practically all profits from mortality 
and other sources have been used for the ob- 
taining of business. 

The methods of accounting in use by the com- 
pany whereby items are passed through several 
accounts in the ledger oat their true nature and 
character thereby destroyed, is to be condemned, 
and instructions should at once be issued to the 
effect that all future statements rendered by 
this company are to show actual receipts from 
each source and actual disbursements on each 
account, and not merely the balance, as have 
been reported at this time. 

* * * 

The failure of the board of directors to meet 
in accordance with the requirements of the by- 
laws, the keeping of the minute book in the 
careless and slipshod manner in which it is now 
being kept, the use of the funds of the policy- 
hclders for the redemption of ‘Guaranteed In- 
come Certificates,” the failure of the company 
to accumulate a surplus for the use of its de- 
ferred dividend policyholders, and the failure 
of the officers to properly appreciate that they 
are administering the funds and affairs of a 
mutual insurance corporation and not a private 
business, are all matters to which your atten- 
tion is respectively directed for remedial pur- 


The determination of .the company to cease 
the issuance of advisory board contracts is cer- 
tainly to be commended and the present actuary 
of the company should receive due credit for 
his conservative advice along these lines. 


PUBLIC OFFICIALS’ CHECKS 


The Supreme court of Massachusetts 
recently decided that where a treasurer 
of a municipality uses the check of the 
municipality signed by him as treas- 
urer to pay the premiums on a life 
insurance policy on his own life, such 
check is notice to the insurance com- 
pany that the treasurer is using the 
funds of the municipality for his own 
personal debts, and that the burden is 
upon the insurance company to ascer- 
tain that he is authorized so to use 
such funds. In the case on which the 
decision was based, a city treasurer 
misappropriated the funds of the city, 
using them to pay his personal debts, 
and the money so used to pay pre- 
miums to the insurance company was 
recovered by the city. Hence when an 
official check offered in payment of the 





premium of the public official signing 
such check, cashier must decline to ac- 
cept same unless the check is made 
payable to such official and endorsed 
payable to the company, and unless 
such check bears the signature of an- 
other official —Fidelity Mutual Bulletin. 


LIFE INSURANCE A DUTY 


“IT have become convinced,” re- 
marked a district agent recently, “that 
life insurance is not a necessity.” 

The statement sounded unorthodox 
and startling. 

“If it were a necessity as food and 
clothes are a necessity,” he continued, 
“then we would open an office and peo- 
ple would come to us to buy. 

“Neither is it a luxury, for then there 
would be a demand for it on part of 
all people who could pay for it, just as 
they go to amusement places, or buy 
candy or rugs. 

“Life insurance is a duty and men 
do not enjoy having us agents tell them 
to do their duty. They look upon it 
as interference. So to sell life insur- 
ance is a matter of persuasion. We 
have to show men their duty and influ- 
ence them to do it.” 








The right method of culture is ex- 
ceedingly simple—use to the full the 
life a have and larger life comes of 
itself. 





National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


This Congeng held January 1, 1908, and gained 


uring the past decade: 
Assets, $40,354,241.29 Gain, 1724 
Surplus, $4,539,688.47 Gain, 1494 
Insurance, $153,467,472.00 Gain, 100% 


Its life, term and endowment contracts are liberal 
and attractive. 


D, G. DRAKE, General Manager 
424 Marquette Bldg., Chicago, Ill. 


H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, Ill. 


OLMSTED BROS. & CO., State Aguas 
Williamson Building Cleveland, Ohio 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 





Common Sense Protection 
Includes Insurance Against 
1. DISEASE 2. ACCIDENT 


3. DEATH 
The Columbian National Life 


Insurance Co. 

OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies. Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 





Che Fobn Hancock Mutual 


Life Insurance Zo. 
of BOSTON, MASS. 


8. H. Ruopgs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 


Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

cee our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Stair Agsn; for Ohio and West Virginia, Board of 
¥rade Building, Columbus, Ohio 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
= are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
TRAL has no investments in stocks or 
bonds. 


JESSE RB. CLARE, 
President. 


E. P. MARSHALL, 
Vice-President. 
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BUCKNER ON THE COLLEGE MAN 
AS A LIFE INSURANCE ACENT 


(From the Yale Daily News) 


As the time for graduation ap- 
proaches, seniors are questioning them- 
selves as to their life work and look- 
ing around for opportunities in busi- 
ness and professional careers. Oppor- 
tunities for the college graduate in 
many different professions have been 
discussed, but the following article 
which the News has received from 
Thomas A. Buckner, vice-president of 
the New York Life, describes a com- 
paratively new field of endeavor for the 
graduate: 

“These are the days when many col- 
lege men are thinking earnestly about 
the future. Those who are destined, 
through talent or special circumstances, 
for the ministry, law, medicine or kin- 
dred professions, have their work cut 
out ahead. But with the vast majority 
it is a question of getting at once to 
money-earning and into something that 
presents a reasonable prospect for per- 
manent success and doing good in the 
world. 

“In a few words let me make a plea 
for life insurance field work as a digni- 
fied and remunerative profession which 
requires no money capital and very lit- 
tle training, and which I believe is pe- 
culiarly adapted to earnest, ambitious 
college men who are not afraid of hard 
work, 

“At the start let me hint that the 

college man who is neither afraid of 
work nor of long hours, and who 
doesn’t watch the clock, will unlock 
more doors of opportunity, ten to one, 
in this or any line of endeavor, than 
the man who starts out with the im- 
pression that he is a little too good for 
his job and that he ought to have the 
pay of the head of the house. 
_ “The college man who takes up life 
insurance adopts a profession, one of 
the factors in which is salesmanship, 
but it’s a very different kind of sales- 
manship from that required in dispos- 
ing of jewelry, clothing, groceries or 
shoes. Life insurance meets the higher 
needs of mankind. It’s mission is pri- 
marily the protection of homes and 
families, and then the protection of 
estates and business enterprises. Life 
insurance money goes to care for the 
widows and orphans and to protect men 
and women against the adversity which 
is all too apt to overtake them as their 
earning powers decrease. Without 
question the state is indebted to life 
insurance for reducing very materially 
the amounts required by it for charit- 
able and penal institutions. 

“More and more is life insurance 
coming to attract men of character and 
ability; because its rewards are ample 
and a man is master of himself and his 
time. The successful representatives of 
sound life companies now stand on a 
level with the successes in business 
and professional life, and the class of 
people who are now employed at field 
soliciting are respected and looked up 
to in their communities. The day of 
the dishonest fieldman is gone; they 
could not be successful and they did 
not last. 

“Under the present arrangement of 
commissions and renewals there is a 
permanency and a prospect of an in- 
creasing income through steady and 
continuous results which the business 
did not offer a few years back. Life 
insurance is a good profession to come 
into. The only assets required are in- 
dustry, integrity and pluck. Your in- 
vestment is not subject to depreciation 
or loss; in fact, it becomes larger and 
sounder by use. You carry no stock to 
become shop-worn or out of date. 
There is no season of weary waiting. 

he young doctor or lawyer must 
spend much money to qualify for his 
profession and must then wait months 
or years for clients to come to him, 
while the life man goes out and finds 
his patrons. Others must wait for 
something to turn up, while the re- 











sourceful insurance man goes out and 
proceeds to turn things up. 

“Without money or iriends the young 
doctor, lawyer, teacher in a strange 
community may wait in vain for em- 
ployment. Though friendless and alone 
in New York or London, in Hong 
Kong or Cape Town, an insurance man 
of character and energy can make a 
remunerative contract within the hour 
at the nearest insurance office. 

“Life insurance is good in good times 
and, paradoxical as it may seem, it is 
better yet in bad times, because more 
severely needed. The prospects for in- 
surance are all about you—your 
butcher, your grocer, your tailor and 
the man who sits opposite you in the 
restaurant. Every uninsured person 
needs it and those already insured 
ought to have more. Your ‘prospects’ 
are practically as numerous as the pop- 
ulation, for even children should insure 
through their parents or guardians, not 
particularly against death, but against 
the time when they are ready for 
school or college in order that a fund 
therefor may be ready. 

“This is an investment business; 
what better investment can a man make 
than in a commodity that, if he dies, 
will protect his nearest and dearest and 
form a bulwark against his own advers- 
ity, as many a policyholder found to his 
relief during the recent money flurry. 
Insurance also stands between the 
taker and possible poverty in his de- 
clining years. 

“But the best and most practical il- 
lustration of what insurance opportuni- 
ties really are came to me recently in 
a clipping from the Yale Alumni 
Weekly. Ina poll of the average earn- 
ings by members of the Class of 1906 
during their first year out of college, 
it was found that the one who had 
earned the most money, $3,500, had 
made it in insurance. 

“What more need be said?” 


HELPER “BUTTED IN” 

An agent in a large city tells of so- 
liciting a banker in a very confidential 
way. The banker did not desire the in- 
formation to get out that he was seek- 
ing insurance. Some correspondence 
passed between the two and while 
negotiations were on the agent of an- 
other company called to see the banker, 
The banker was considerably incensed 
and felt that the information had leaked 
out from the agent’s office. An investi- 
gation was started and it was found 
the banker’s secretary was a “helper” 
attached to the rival agent. 

Life men run against many instances 
of this kind where business is knocked 
out or commissions have to be divided 
because of helpers. In almost every of- 











Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 


New “Model Policy” 


fice or house of any size there is some 
one who is in touch with what is going 
on in order to give pointers to an agent. 
If another agent begins working on a OUR 
case, the fact becomes known to the 
helper’s agent. 

Some life men do not associate with 
agents of other companies and in fact 


prefer to be unknown, for the reason Will plough the field and assure 
that when they go into an office and 


: the harvest for good agents. 
are seen by competitors, an effort is . 


orga find what lead they are work- Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office, 


AGENTS WANTED 


) REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





“Nothing worth having comes easy.” 




















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 
1860 47th Yeas 1907 


Home Life Insurance Company of New York 
GBORGE EB. IDE, President 





Assets, $19,009,550.62 LIABILITIES, $1 7.925,901.04 


¥ (Including -Endowment 
Dividead-Endowment Fund (Deferred Dividends) - - $1,621,413.00 
Net Surplus, . - - - - eri eery 
Insurance in Ferce, - - 66,113,559. 





“Mr. Hughes failed to bring out a single questionable transaction.” 


New York ‘Sun, 18-18-O§ 


THE YEAR 1906 SHOWS LARGEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY: 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance on 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and yy go policies and secures them a deposit of their 
ta 


i 
in approved securities with the te of Iowa. This is the law. A certificate from the 
State Auditor with i 


policy. 
> Rate of interest earned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
ves wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


Opportunity is at Your Door 


if you area “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


&. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 























r 


of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 





E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy 





1905 7 + . . . 
1906 . 26 «© « « 
ee ee ae a 


history of the Company. 


Cc. 4B 7 


$ 90,334,038 


Each year larger than any in the previous 


93,563,452 Settlement and the new Premium Loan 
102,233,634 feature. 
Issues Partnership and Corporation 
Insurance. 
For further information or an Agency, 
en address H. F. NORRIS, 








contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 


Superintendent of Agencies. 
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COMPARISON OF COMMISSIONS 
IS VERY INTERESTING 


—— 


(From Northwestern Field Notes) 


New York, by section 97 of its in- 
surance laws of 1906, and Wisconsin, 
by chapter 688 of its insurance laws of 
1907, both attempted to regulate the 
commission paid to agents by life in- 
surance companies doing business 
within their respective borders. The 
methods set up by the legislatures of 
these two states for the purpose of 
computing the maximum first year 
commission allowable bear no sim- 
ilarity either in theory or _ results 
though each was declared by its cham- 
pions to bethe correct method. The com- 
mission limitations established by New 
York and Wisconsin have not inter- 
fered materially with the system of 
agency compensation adopted by the 
Northwestern in 1902. The expenses 
of the Northwestern have always been 
far within the legal limit as set by 
these two states, 

While much may be said in favor of 
placing a limit upon aggregate ex- 
penses, attempts to regulate the dis- 
tribution of the available expense fund 
is of doubtful benefit to policyholders, 
to say nothing of the propriety of de- 
priving the responsible management of 
their legitimate control of details. As 
the public derives much of its informa- 
tion regarding these matters from the 
agents in the field it is well that the 
agents themselves be correctly in- 
formed as to what legislative interfer- 
ence has accomplished in limiting first 
year commissions. The following ta- 
ble shows approximately (1) the rate 
of first year commission paid by the 
Northwestern in 1905 before the com- 
mission laws were passed; (2) the com- 
missions permitted under the New York 
laws of 1906; (3) minimum first year 
expense allowable under the Wiscon- 
sin law of 1907; and (4) the first year 
commissions paid by the Northwestern 
in 1908 after the reform. The figures 
are based on current Northwestern 
premium rates at age 30. 


qa 2 (3) (4 
N. wy. na ¥. Wis. N. Ww. 
Plan. "05 = "06 07 08 
Dy Rov ancccocecosse 45 59.2 68.1 55 
_ bt <apteeeene 45 88.1 438 85 
OPW Secpenences ce 45 48.8 659.4 40 
OO FP. Enccecvcceces 46 48.3 71.8 46 
Se weckuscanden 28 222 195 15 
Sbsstiteseseees 88 28.4 80 25 
PRI AEE 45 35 40.9 35 
Dts tiedinaseeees 45. 40.6 62.2 40 
DO -ectoncdececees 45 45.9 68.5 45 
DA Mevscnssgecsces 45 60.7 70.7 60 
Pi etasadessecees 46 548 66.8 60 
20. FP. 18 Beccccese 80 25.2 21.8 20 
Pe, OE Bvsccvace 88 981 94.7 320 
iS} =e 36 06 80.7 87.6 85 
SOT BP Me cvcccce 38 83.0 80.5 80 
/ ot yk Seppo 41 84.9 83.5 30 
10 P. 40 E..,....- 4286.40 86.285 
i Oe eppeeees oe oF 26 ® 
15 P. 26 E........ 45 9-85 87.6 85 
18 P. $0 E.ccccoce 45 87.6 41.6 85 
56D GB Be ciccecs 45 «40 45.5 40 
7“) = | een 45 41.7 492 40 
“Sea eppes 45 881 45.7 85 
00. 00 Beccssvee 45 41.2 60.5 40 
00:2, BB Bescccece 45 48.8 55.2 40 
ct Ry See 45 45.8 59.6 45 
10 Year Term..... 865 61.1 28.3 25 
Over 90 percent of the total num- 


ber of policies issued in 1907 were on 
four forms as follows: Twenty pay- 
ment life, 35.7 percent; 10-year term, 
23.3 percent; ordinary life, 20.3 per- 
cent; and 20-year endowment, 11.8 per- 
cent. On the ordinary life plan, which 
constitued one-fifth of all the policies 
issued, the first commission is 10 per- 
cent a at the present time than 
under the system devised and adopted 
by the company in 1902. On the 20- 
payment life plan, on which more than 
one-third of the policies were issued, 
the rate of first commission is un- 
changed under the New York limit, 
though the Wisconsin reform law 
would permit a much larger first com- 
mission. Left to its own judgment the 
Northwestern fixed the proper rate of 
commission on the 10-year term plan 
at 35 percent. New York permitted 60 
percent, but the Wisconsin theory com- 
pels the company to reduce the rate to 
25 oe. 

n 18 out of the 27 plans the Wis- 





consin limitation exceeds the New 
York commission, the difference run- 
ning quite high on the plan (20 P. L.) 
most frequently sold. On 13 out of the 
27 plans the Wisconsin limitation ex- 
ceeds the commission fixed by the 
Northwestern for its own guidance in 
1902, the legal commission in the case 
of the 20-payment life plan being about 
20 percent in excess of the rate adopt- 
ed by the Northwestern in 1902 without 
legislative interference. 

The system of renewal commissions 
adopted by the Northwestern in 1902 
provided for a first renewal of 15 per- 
cent and nine renewals at 7% percent. 
The New York law limited renewals to 
nine of 7% percent except that on en- 
dowment plans with less than 20 
premiums the renewal is limited to 5 
percent. The Wisconsin law, for all 
practical purposes, places no limit on 
either the number or amount of the 
renewals. 


HELPFUL HINTS. 


The Fidelity Mutual gives some ex- 
pressions from a few of its agents 
which contain helpful hints. It says: 

Robert G. Hogan, manager at Balti- 
more, gives the following incident: 

“A few weeks ago I met one of our 
leading real estate agents on the street 
and he took off his hat to me. I in- 
quired why he did so, and he replied: 
I must take off my hat to you because 
life insurance is the best investment, 
after all. I have been able to get 
money on my life insurance policies 
lately when I could not get it any- 
where else without a great sacrifice.” 

Karl Collings, Philadelphia, district 
supervisor, relates an incident showing 
the comparative ease of helping a man 
to decide on amount. The prospect had 
told him that he would take either $5,- 
000 or $10,000, twenty-pay. On ac- 
count of what was said about finances, 
Mr. Collings concluded not to press 
for a definite answer, as he would in 
all probability have received an en- 
swer for the smaller amount, but ar- 
ranged for the examination and had 
the policy issued for $10,000. When 
presenting it for delivery, he said: 
“Knowing you would prefer the $10,- 
000, I had policy issued for that amount. 
You can pay one-half now and one- 
half in six months by the payment of 
a semi-annual premium, and have the 
full protection of the $10,000 from the 
beginning.” The prospect replied that 
that was a good suggestion, and gave 
him a check. The prospect, of course, 
had the ability to carry $10,000 insur- 
ance. It was merely a matter of con- 
venience for the first payment. 

Cashier C. A. Scholl, of the Chicago 
office, reports a case showing the value 
of the blotter coupon. Blotters are dis- 
tributed among the hotels. The cashier 
of a hotel sent a coupon, and it re- 
sulted in writing a $3,000, 10-year en- 
dowment elective life policy, age 36, 
annual premium $319.77. While it re- 
quired the usual effort to close, the 
blotter brought the contracting parties 
together. 

S. R. Hoyt, agent at Webster City, 
Iowa, had an opportunity of acting as 
adviser to a young man contemplating 
matrimony. Among the needful things 
he included a $2,000 20-year endow- 
ment elective life policy, and added: 
“If you do as I state above, have faith 
and hope, keep sober, and use economy, 
you will surely be happy and prosper.” 
Mr. Hoyt will encourage the combina- 
tion of marriage and insurance. 


FREQUENT INSTALLMENTS 

It is sometimes desired on the part of 
the assured to have installment benefits 
paid more often than once a year. Most 
companies will allow installments to be 
paid quarterly or semiannually if it is 
the desire of the assured. 











For the insurance producer, as well 
as for all other workers in all other 
fields, self-possession is the first thing. 
Quite a number of elemental character- 
istics are necessary to self-possesion. 








CENTRAL LIFE 


Insurance Company of Illinois 
H. W. JOHNSON, President. 
Home Office, : - Ottawa, Illinois. 


We want Salesmen, Insurance or others, 
who have the habit of Delivering the Goods 
and Making Money. We can Develop That 
Habit and probably Double Your Income 
by our up-to-date contracts and sellin 
methods. Our record, our standing, an 
our connections—particularly in Illinois, 
are in some respects unequaled, and clean, 
energetic men who act promptly, have 
before them Permanently Profitable Posi- 
tions. Address with record and reference, 
(to save time), 


T. DeWitt Ganse, Director of Agencies. 








G@, FRANKLIN FLICK, Pres. LEE F. COLE, See 


Che Northern 
Life Insurance Company 


OF ILLINOIS 
Our Motto: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 
CHICAGO, ILL. 


Miles M. Dawson, J. H. Thompson. 
Actuary. Supt. of Agencies, 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


known as the outh 1s marked 


by the accomplishment of the State 
Mutual Life Insurance Company of G 


eorgia. 


Forty Million Dollars of Insurance have been pat on the books 


of this Company the first two years of its life as a “i 
illion and a quarter of assets have been accumulated 


tution. vera 


reserve insti~ 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe ef New York especially provided for the 


*sMidland.”’ 


The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


B. F. RFINMUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 














RELIANCE LIFE 
Pittsburgh. 








Policies that can’t be 


Pennsylvania, Ohio, 





Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


beat. 


Iowa and Alabama. 











SECURITY MUTUAL 
LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 
FREDRIC W. JENKINS, President 


Life Underwriters desiring a policy contract that appeals to young men 
should write for particulars relative to our new Perfection Endowment. 


It is a winner. 


For territory and terms address 


C, H. JACKSON, Superintendent of Agencies, Home Office. 
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SOME POINTS TO BE OBSERVED 
IN COMPARING LIFE POLICIES 


The following is taken from the 
Phoenix. Of course it is intended to 
show agents of the Phoenix Mutual Life 
how to bring out the good points of their 
company’s policy, but it is published here 
because it is an excellent guide to agents 
of all companies in dissecting contracts. 
In looking over policies casually they ap- 
pear very much alike. It is only on 
careful examination that the fine points 
come out, whether they be favorable or 
unfavorable. An agent is not prepared 
to meet competition till he has a minute 
understanding of his own and his oppo- 
nent’s contracts. If an agent will go 
over any company and its policies with 
the following questions, answering all of 
them, he will have learned something of 
value: 

1. Is it a solid company? 

2. Is it experienced, well managed, lib- 
eral and to be trusted into the most re- 
mote future? 

3. Is the application devoid of re- 
strictions and of warranty? 

4. Is the policy the entire contract? 

5. Is it free from restrictions on travel, 
residence, occupation or military service? 

6. Is thirty-one days’ grace allowed? 

7. Is reinstatement allowed within five 
years? 

8. Is the policy incontestable after 
only one year? 

9. Is there “cash value” any time 
after only the second annual premium? 

10. Is cash value increased by pay- 
ment of semi-annual or quarterly as well 
as annual premiums? 

11. Is there no surrender charge, be- 
ginning with tenth year? 

12. Can exact value of policy at any 
moment be reckoned without referring 
it to the home office? 

13. Can a paid-up policy be had after 
only two years? 

14. Do paid-up policies carry annual 
cash or loan values? 

15. Do paid-up policies participate in 
annual dividends? 

16. Is it guaranteed that one may bor- 
row after only the first year? 

17. Can one borrow up to the very 
limit of the cash value and at 5 percent? 

18. Can one borrow up to limit of 
any future cash value? 

19. May the borrower 
policy? 

20. In case of lapse will cash value 
above amount of loan provide extended 
insurance without asking? 

21. Will the company guarantee—in 
the policy—not to call the loan? 

22. Will the loan value take care of 
unpaid interest? 

23. May insured pay the loan at 
time? 

24. If premium on any policy is not 
paid, after only two years’ payments, will 
full insurance be carried without re- 
quest? 

25. Are cash value and loan value al- 
lowed at any time during this “extended 
insurance”? 

26. Is it so stipulated in the con- 
tract? 

27. Instead of extended insurance, in 
case of lapse, may the premiums be 
charged up automatically till the cash 
value of the policy is exhausted? 

28. And may the insured at any time 
while thus carried fully reinstate his pol- 
icy merely by resuming payment of 
premiums? 

29. And without medical examination? 

30. Are annual dividends contingent 
upon payment of next year’s premium. 

31. May annual dividends be applied 
to reduce premiums? 

32. May they be compounded annually 
at high interest rate and be applied: (a) 
To increase amount of insurance? (b) 
To lessen number of premiums? (c) 


To hasten payment of policy as an en- 
dowment? 





retain his 


any 


33. Under this plan, besides being per- 
mitted to change from one to anoth 
method completely or in part, may in- 
sured at any time withdraw in cash all or 








any portion of compounded accumulation 
credited to him? 

34. In case of death, does all such ac- 
cumulation go to the beneficiary? , 

35. Can change in method of applying 
dividends or in premium period be made 
on application by insured over his own 
signature alone? 

36. Can an ordinary life policy be 
changed during first five years to one of 
higher premium of same date and rated 
age as the original 

37. Will individual note of insured up 
to limit of cash value be accepted for 
premiums on an unassigned policy, and 
whether or not a beneficiary is named. 

38. Can there be change of bene- 
ficiary? 

39. When policy becomes a claim by 
death or maturity, will proceeds be paid 
promptly? 

40. May they be left with the company 
and good yearly interest be guaranteed, 
and also participation in surplus inter- 
est earnings, above the guarantee? 

41. Then will the proceeds themselves, 
as the principal sum, go to the estate 
eventually, just the same? 

42. Or may they be drawn any time 
during life of payee? 

43. May the proceeds be paid in any 
specified number of instalments, accord- 
ing to table in the policy? 

44. And will such guaranteed instal- 
ments be increased by sharing in sur- 
plus interest earnings? 

45. Can these instalments be com- 
muted? 

46. Will company guarantee instal- 
ments, according to table in the policy, 
every year so long as beneficiary shall 
live, twenty instalments payable in any 
event whether beneficiary lives or dies? 
And with full share in surplus earnings 
added annually? 

47. Can these twenty instalments be 
commuted, in whole or in part and with- 
out disturbing future payments? 

48. Can one apportion the proceeds 
among these options at settlement? 

49. Can insured designate which 
method of settlement shall be used? 

50. Are all these benefits and provi- 
sions—not a matter of personal agreement 
but—clearly printed in the policy itself, 
so that no question ever can arise? 

51. Are there no charges for trustee- 
ship and no taxes? 

52. Is it a purely mutual company in 
which policyholders are the only profit- 
sharers? 

53. Does it believe in full publicity? 

54. Does it invite questions? 





MOST LEAVE NO ESTATES 


Vice-President Ganse of the Colum- 
bian National, has worked up some 
statistics showing the proportion of 
adult people who die leaving no estate. 
These figures will appeal very strongly 
to agents who should use them with 
effect. The records were consulted in 
some cities and found as follows, as 
to adults: 


ee 
io ny, apolis ectady, 
1901- N.Y. Minn. N. Y. 
1905 1907 1907 1907 
Left no estate..... 5,784 1,101 1,485 728 
Left $1,000 or less.. 769 244 184 100 
Left $1,000 or $5,000 581 115 248 «639 
Left over $5,000... 264 95 145 «(41 
Total deaths. . -7,398 1,555 2,062 908 
Provi- Troy, N. Y. Allegheny 
lence, an. 1 County, Pa. 
R. IL. to Oct. 28, Ann 
1907 1907 verage 
Left no estate.......3,508 935 599 
Left $1,000 or less.. 212 *250 178 
Left $1,000 to $5,000 62 7107 280 
Left over $5,000..... 44 44 162 
Total deaths. ..$3,821 1,342 5,164 


*$2,000 or less. 
$2,000 to $5,000. 





HOW TO FIGURE IT OUT 
.M 1 expense is......$..... 
* Dadect Rargemetinn y be of Anning o* - ceece 
. Balan ng annual income needed to 

support my family 
. Estate required to 
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WANTED 
Are; 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 


Over 60,000 People 

















THE PRUDENTIAL INSURANCE COMPANT 
OF AMERICA 
Incorporated as a Steck Company by the State 
of New Jersey 
JOUN PF. DRYDEN, Heme Offices, 
President. NEWARK, WN. J. 





v 
YOUR EYE, PLEASE! 
In Use May 1, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 
and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Ino. 185} 
Gi : L. Bra B Manager, 
fo Alrckeate Loan & Trust Building. 


Columbus Agency: 1003 Outlook Building. 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 





Has furnished perfect pro- 
tection at proper rates for 
=S9 yas 


Our agents are representative citizens of 
their respective communities. 


Announcement 


The COLUMBUS MUTUAL LIFE 

INSURANCE COMPANY 
has been licensed by the Ohio Insurance 
Department. It has a capital of $100,000 and 
a strong board of directers. The company 
has influential stockholdersi n practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work fer, It recognizes 
their interests by giving them representation 
on the board of directors. For cemplete 
particulars, address, 














C. W. BRANDON, President, 
COLUMBUS, 0. 





The Old Line Bankers Life Insurance Company of Lincoln, Nebraska, 








Ist By placing before the le the poli 
2nd Backi th 22 years 
3rd_ By paying a good commission 


will help you succeed : 








they want. 


unsullied reputation. 


4th By putting behind every agent all the force of the bome office in advertising business. 








General agents wanted in all unoccupied territory. Write to-day 








BANKERS LIFE INSURANCE COMPANY * _ Lincoln, Nebraska 





Provident Life and Trust Company 


OF PHIBADEDPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident one an- 
orm 


su: for conciseness and simplicity o! 
Thar edaptabitity and liberality in - phal~ 4 





3. Ohio e 
» W. Cnoox, General Agent ee ar 
Jasnny Pema General Agente on” Ne 


Assets, $61,033,581.59 


The premium rates of the Provident are exceed- 
tngi} lew and are still further reduced by large 
annual dividends. 


WITH AGENTS SOLICITED 


+ « 812 Union Trust Building, ti, 
|» baa eas ree tae 
. * . ds Home Bunk Building, Detroit, Mich. 





ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, eld line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





6 

We Are Different 
From most insurance organizatiens—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members éring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 





A POLICY 
YOU CAN SELL 


To all people, en the Reserve Fund Plan, 5 we | 
a Permanent Guarantee ef cost. Only one kind o 
peter Se issued to both men wemen en 

to 55, im amounts from one te five theusand. 
District Managers ae wanted in Mi 


ws yem Ww Nerth and tank 
Dakota, ¥ , ha Vigna and West 
pists. Utah, Pennsylvania, Jersey and 
If you are interested in selling Mutual Life 
tance umder the Mest Liberal Renewab Interest 
mtract ever offered, write the Heme @ffice at 
once for full particulars. 
National Life Association 
DES MOINES, 10OWA 
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meet men and mold them to his opinion. 
He must have confidence in himself, He 
must never feel embarrassed. In order 
to have this confidence he must know the 
merits of the article he is selling and that 
his proposition is just as he represents it. 
A man must believe in the thing he has to 
sell in order to impress upon others that 
it is a good thing. He cannot impart suc- 
cessfully a desire for the article when he 
does not believe himself that it is worth 
the price. A good selling man is the man 
of many resources. He is sensitive to 
impressions. quick to grasp a favorable 
moment and not afraid of anything which 
he knows is right. The occupation of a 
selling man is a healthy one. It gives him 
an opportunity to drink in the fresh air 
and sunshine, and the necessary activity 
of his profession keeps him in good con- 
dition physically and mentally. Above all, 
he is to a certain extent his own master, 
master of his own destiny, and he is 
learning and storing knowledge at all 
times. Where, young man, can greater 
opportunities be found than in the busi- 
ness of a life insurance salesman ?—Pitts- 
burg Life Pusher. 





A very large number of men with whom 
you have placed life insurance took all 
they could afford at the time you first in- 
terviewed them. These men have grown. 
Their needs have changed. Their means 
have developd. Certainly the events of 
the last few years have not weakened the 
confidence of these men in the company 
in which you placed them. If you don’t 
solicit them for increased insurance other 
men will. Solicit them and you will find 
that there will be many among these men 
who can be easily written for new insur- 
ance. They know the company because 
they are already insured in it; they have 
suffered no disappointments in its con- 
tracts and heard no doubts raised as to its 
methods. It is human nature to seek the 
point of least resistance. Canvass among 
new men diligently and faithfully, but 
don’t pass by the old as if nothing re- 
mained. 





The average of all life insurance poli- 
cies issued by the old line life insurance 
companies is less than $2,000. This being 
true, if an agent expects to earn a certain 
sum during twelve calendar months he 
must secure applications for and settle the 
premiums upon a number of policies upon 
which the commissions will entitle him to 
the compensation that he expects to earn, 
as it is‘as sure that the average agent will 
not secure applications for a larger amount 
than the average of policies issued by all 
of the companies as it is that the mortality 
will not exceed that assumed in the build- 
ing of the premiums. 

An agent who expects to earn $1,500 a 
year must pay for at least one application 
a week. An agent who expects to earn 
$2,100 a year must settle for one and one- 
half applications a week, and an agent 
that expects to earn $3,000 a year must 
settle for two applications a week, 

This is an age that requires the going 
into real facts in connection with all of 
our affairs, and the agents should realize 
just what it is necessary for them to do in 
order to succeed. There is no other busi- 
ness in which a man can engage that will 
bring to him $1,500 a year with so little 
effort as that which is required in the se- 
curing and settling for one application 
every week in the year. We do not believe 
one should remain in the life insurance 
business, devoting his whole time to it, 
who does not secure and pay for, on an 
average, one application each week.—Pitts- 
burg Life Pusher. 





While waiting for a car, the writer 
saw a group of newsboys receiving 
their later editions. They gave a glance 
or two at the biggest headlines, and at 
once began to “hustle” and make sales. 
All but one. He looked carefully over 
several pages, getting features before 
he began. Meanwhile his competitors 
had handed out a dozen papers apiece. 
He couldn’t sell any more than they 





after he started. It cost him actual 
profit to spend time in preliminaries 
that his business, selling papers, didn’t 
demand. Let no agent forget that he 
makes his profit by selling insurance. 
No amount of study or office work, 
however proper in themselves, can ever 
take the place of getting right out after 
the business. These are but means to 
an end, and success requires that they 
be held down to an efficient minimum.— 
Fidelity Mutual Bulletin. 


ARGUMENTS USED IN MEETING 
VARIOUS COMMON OBJECTIONS 


The Illinois Life has gotten from some 
of its star men their arguments used in 
combatting certain excuses: 

To the man who thinks assessment in- 
surance is good enough for the present, 
E. J. Hutchinson says: 

“I am living in a hot bed of assess- 
ment insurance, and I sometimes tell this 
story when a fellow tries ao tell me that 
assessment companies are as good as any 
as long as they last: An agent of an as- 
sessment company told his grocer that as- 
sessment companies were as good as any 
and answered the purpose as long as 
they paid their claims, when they ‘busted’ 
he could get other insurance. Later the 
agent asked the grocer the price of eggs, 
and on being told some were five cents 
per dozen, and others twenty-five cents 
per dozen, he inquired what was the mat- 
ter with the five-cent eggs. “They are like 
assessment insurance companies,’ -replied 
the grocer, ‘as good as any and answer 
the purpose until busted, then you can 
get other eggs.’ Moral: Which eggs 
yould you buy?” 

To the man who thinks he can carry 
his own insurance, E, C. Wharf says: 

“Since you want to carry your own in- 
surance perhaps you would like to carry 
mine also. Here is $28.19 which I will 
give you if you will guararitee to pay my 
family $1,000 in case I die within the 
next twelve months. Of course you can- 
not afford to insure my life, in fact you 
would be very foolish if you did, but 
neither can you afford to carry your own 
risk. Your chances of being alive in 
twelve months from today are no better 
than mine, and if you cannot afford to 
carry my risk I cannot understand how 
you can afford to carry your own, unless 
it is that you appreciate that if I should 
die the loss would fall upon you, where- 
as, if you should die the loss would fall 
upon your family. It is your family, not 
you that will suffer financial loss by your 
death. Insurance means protection against 
financial loss; your death will mean no 
financial loss to you, therefore, it is ab- 
surd for you to talk about insuring your- 
self against your own death.” 

To the wife who objects, T. J. Hender- 
son says: 

“Agent: Mrs. B., your husband tells 
me that you object to his taking life in- 
surance. Mrs. B Yes, I do. Agent: 
Would you mind telling me why you ob- 
ject. Mrs. B.: I do not want any blood 
money after he is head. Agent: I notice 
you have four children, ranging in age 
from about two to twelve years. Mrs. 
B.: The youngest is two and the oldest 
is ten. Agent: If your husband lives 
those children are pretty sure of being 
properly cared for and educated, are they 
not? Mrs. B.: Yes. Agent: Are you 
absolutely sure that if your husband 
should die today that you can care for 
and educate these children? Mrs. B.: 
No, I am not sure of that. Agent: Then 
what right have you to stand between 
those children and their education? You 
may not want any insurance money, but 
your children may need it badly before 
they are self-supporting. As their mother 
you object to their father making provi- 
sion for them. Have you any right to 
do this? Mrs. B.: He may take all the 
insurance he wants for the benefit of the 
children. Result: Four thousand dol- 
lars, $1,000 for each child.” 











If a man is lazy, no matter where 
he is, what his name, or who his friends, 
he is sure to fail. 





As Helps to Selling our New Policies (1908), an Agent 
has: 


Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 

We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B,. SHEDD, reasurer 
ROBERT D. LAY, Secretary 














RECORD Insurance in Force December 3lst, $50,066,932.77 
Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - : 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy Holders . 
Insurance in force - . - - - 





$ 1,856,364 
317,617 
21,167,000 


_ Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should wri 
today direct to the Company. y should write 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 


THE’ MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear invstigation, do not waste time or postage. 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


FRANK E. HITOHOCOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 








THH COMPANY, Golumbus, O. 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued ial Contracts. 
Never Issued “Dated-Back” 
Never Had an Stock Scheme. 





FRANK P. MANLY” Vine-Pres. & Gen. Mgn 
Indianapolis 





Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of lowa. 
Copia Stock s709,ne00.20. 
7 C. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best fer policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
om on abs - ag by 'T cote It's lay - 

in an state de- 
oait.*? ‘Licensed in 20 states; Assets over 
$2,200 000 Liberal contracts and good territory 

r — agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates ander the 


Compulsory Debosit Law 


OF INDIANA 





Reliable Agents wanted. Address 


ee 


Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . over $4,500,000.00 
Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 











The Fidelity Mutual Life 
INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President— 

















Talks with Beginners 





Arthur D. Woods in Salesmanship dis- 
cusses a question that frequently comes to 
every life man. It is the request of the 
prospect “to think it over.” Often it is 
but an excuse to evade signing up. The 
less experienced salesman takes the pros- 
pect at his word, and regards the state- 
ment as final. The experienced man will 
endeavor to get action and prevent further 
delay. Sometimes a man says he will be 
ready in a month, six months or a year, 
he wants to consult his wife, or “think 
it over.” 

Mr. Woods says the average man does 
not desire to make up his mind at once. 
Again he hesitates to reduce his bank bal- 
ance. Such a man must be convinced of 
the necessity of taking insurance. If in- 
surance is desirable at a later time, it is 
desirable now. 

Most men hate to give up money which 
they have made at hard work. The neces- 
sities of life have to be paid for but life 
insurance is regarded as a means of creat- 
ing an estate which can be begun later 
on when the prospect is in better shape. 

In the first place Mr. Woods asserts 
that much is lost in canvassing prospects 
who will not be influenced and are fixed 
in their notions. If possible, some pre- 
liminary work should be done to ascertain 
whether a man should have more insur- 
ance and whether he can pay for it. 

In the cases where the prospect merely 
wants “to think it over,” to get rid of the 
agent, the salesman needs to use his 
finesse and strongest arguments. Get the 
man’s attention. Interest him by showing 
him what it means to him, himself, not 
to the world or to John Doe. Make it a 
personal matter. Marshal a few figures 
as to the amount of money lost in business 
ventures in the attempt to create an es- 
tate. Work him up to a point where he 
seems enthused. Then he debates with 
himself. He hesitates to take the step. 
Unelss the agent can land him now, the 
application is lost. The prospect at this 
point “wants to think it over.” Pull your 
best argument on him. Ask him while he 
is thinking it over how much this estate 
will pay out. Can he afford to “think it 
over” and run the chance of losing $5,000? 
Show him just how much he is losing 
by delay. If he were sure of his health, 
if he could be immune against life’s con- 
tingencies, he might procrastinate. Im- 
mediate reaping of the advantages at a 
comparatively small cost is most desir- 
able. Can any man afford to lose perhaps 
$5,000 by waiting. 

What is there to think over? The agent 
has presented all the phases of the con- 
tract, and they are fresh in the prospect’s 
mind. By waiting some points will escape 
him. If the prospect admits it is a desir- 
able policy and he would like it, there is 
only one legitimate excuse. “I can’t pay 
for it.” 

Mr. Woods says that when all the big 
ammunition has been tried, the salesman 
must discover what is the actual motive 
for delay. If a man is simply economi- 
cal, he must be shown that it is economy 
to sign now. To create at once a $5,000 
estate by paying a small premium should 
appeal to a man who wants to save his 
money. 

If the salesman is dealing with an un- 
progressive, small-bored man, he can show 
the prospect how much more important he 
will become by taking insurance. Men 
will regard him more highly. He will be 
able to meet his associates in a more sat- 
isfactory way. The community holds in 
higher esteem a man who leaves some- 
thing for his family. 

Never talk to a man on more than one 
proposition. If you place before him three 
or four policies he becomes bewildered. 
He measures the time that it will require 
to listen to the points of all and concludes 
it will take too long. One policy well 
explained in comprehensive terms will ap- 
peal to one. The facts should be well 
marshaled and presented with telling 
force. 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 


ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 





Guaranteed Income Policy 


The Cleveland Life InsuranceCo. 
Home Office: Rockefeller Bldg., CLEVELAND, OHIO 
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WE CAN OFFER 


Splendid eppertunities and top notch centracts to expe- 
rienced and successful managers able to show clean 
records, Territory open in Indiana, Ohio any Michigan. 


The Lincoln National Life In- 
surance Company 
oF Fort Wayne, INDIANA 

The company that invites annually a thorough examina- 


tien of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL 
Secretary 





THEODORE F, RUHLAND 
Superintendent of Agents 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants aad policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; ene whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Centracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, EEL. 
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CAMERA REPLACES COPYING 
CLERK IN A HOME OFFICE 


(From the Mutual Life Statement.) 

It will perhaps surprise many to know 
that there is in the home office of the 
Mutual Life a fully equipped photographic 
plant, not for the taking of portraits, but 
for the lessening of the great amount of 
labor required in copying applications for 
life insurance. The company’s old method 
of making hand copies of applications was 
unsatisfactory and inadequate because of 
the changed conditions which have arisen 
under the new insurance laws, and today 
all applications for insurance, instead of 
being laboriously copied by hand, are 
now quickly and accurately reproduced by 
photography, and the results show that a 
considerable saving of expense has been 
made. 

Photographs are taken directly on what 
is called ‘ ‘insurance bromide paper,” which 
is made up in rolls one hundred feet in 
length and eleven inches in width. Each 
roll is wound upon a reel and is “fed” 
to the light in much the same manner as a 
film in an ordinary pocket camera. As it 
is reeled off the paper it is perforated 
automatically every seven inches, and 
when as many exposures as may be 
wanted have been made the reel-holder is 
removed from the camera and taken into 
the dark-room, where the photographs are 
separated by the perforated marks and 
developed in the usual manner. 





whereas several persons were employed 
under the old system, and an average of 
— one hundred photographs are taken 
aily. 

The light for photographing the appli- 
cation is furnished by two aristo arc 
lamps, one upon each side of the camera 
and a little in front of it, so that they 
throw a strong reflection upon the appli- 
cation which is placed upon a table di- 
rectly beneath the lens. In this lens is a 
prism which reverses the object and 
makes a “positive” instead of “negative.” 
The time of exposure given to each pho- 
tograph averages six seconds, and as the 
replacing of the application only occupies 
a similar time, five photographs may be 
made per minute. The developing, fixing, 
washing, and drying takes longer, of 
course, but the prints are developed in 
batches of ten or more at a time and forty 
or fifty photographs are frequently turned 
out in an hour. The prints are developed 
with Velox developer and the details 
come out in less than one minute, after 
which they stand ten minutes in the fixing 
or hypo bath and a similar period in the 
water tank, which is constantly changed 
with fresh water. The prints thus be- 
come permanent, and they are then hung 
up and dried before an electric fan, then 
trimmed, and each is fastened to the cor- 
responding policy. The original applica- 
tion, after being exposed, is then sent to 
clerks called the “backers,” the “policy 
writers,” and the “checkers,” and, by the 
time it comes back from them, its photo- 
graph has been finished. 

This method has been found decidedly 


; Two | 
persons only are required to do this work, 





superior to the old one of copying these | 
applications by hand, as, of course, there | 
can be no errors in the copy, for the: 
photograph is an absolute reproduction of 
the original application and this, of course, | 
is an important feature. Many old poli- ; 
cies as well as applications, of which | 
forms have now become obsolete, and of 
which copies are wanted, which were! 
formerly typewritten, are now photo- 
graphed for a small fee, on receipt of ; 
proper request, as are also copies of poli- 
cies held for loans by the company, and 
checks, accounts, letters and other docu- 
ments are also photographed when neces- 
sary. 


PYRAMID OF REASONS 


The “Dotted Line” of the American 
Central Life gives the following suc- 
cinct suggestions upon which to build 
arguments for carrying life insurance: 

Lifts mortages. | 

Educates orphans. 

Preserves the family. 

Cultivates saving habits. 

Lightens the load of care. 

Writes an unbreakable will. ; 

Gives repose to the rich man. 

Gives courage to the poor man. 

Keeps the wolf from the door. 

Places a barrier to the almshouse. 

Provides ready money for the ad- 
ministrator. 

Lays the foundation of home and in- 
dependence. 

Certifies to a man’s affectionate re- 
gard for his family. 

Places a widow above the need of 
marrying for a home. 

dds to a man’s years by. freeing him 
from apprehension. 

Saves orphan girls from the necessity 
of “working out.” 

Encourages the marriage of prudent 
men and women early in life 

Heightens the esteem in pen wife 
and children hold the husband and 
father. 


TOO ROOSEVELTIAN 

Recently a life agent was taking the 
application of a prospect. All the usual 
questions were asked and answered un- 
til the following took place: 

How old are you? 35 years. 

How old is your mother? 68 years. 

How old is your father? 55 years 
when he died. 

How many brothers have you? 8. 

How many sisters, 9. 

Is your mother living? Yes. 

I see you state you have seventeen 
brothers and sisters, are they all living? 
Yes, all living. 

Your father is dead, what did he die 
of? Exhaustion. 

The agent put it down at that, the 
application went through and the ap- 
plicant got his policy. 














Just as soon as a man shows to him- 
self and others signs of being rattled, 
he is for the time being lost to all suc- 
cess. A man is rattled when he is con- 





EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APP%S, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








of Michigan. 


can SHOW 





The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 
u have a clean record and are contemplating a change, we 
YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 








fused. 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Matnal Health and Accident Associatio 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Oa a Plan Everyone can Afford. Centracts Up-To 


One Agent can represent beth Companies 
giving him a complete equipment. 





Address the Home Office 











EARNEST WORKERS 
WANTED IN 
GOOD TERRITORY 
TO SELL 
PLAIN POLICIES 





meet the first re- 
uirement will 
fnd the “—- 
two promptly 
supplied by the 
nion 
icies recently 








changed to com- 


ply with revised laws. Everything up to the times. 


Union Mutual Life Tnsurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 


Thornton Chase. Su 


pt.. 84 Adams St., Chicago, Ill. 


Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 











The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


Reserve and all 
1895.....+. — “E5300 — — 
1808.20. ie sitrtel i, 
1001....... $33,615,656 $1,015,072 $699, 418 
1902....... $30,541,688 $1,527,086 $1,176,249 
1908....... $49,713,796 $2,205,636 $1,815,059 
1004. ....+. $60,148,904 - 160,083 $2,615,498 
1905 440 126, 5682 $3,521,731 


es uaee 974,440,588 
(906 ae — 860 
Fabian poveahs 


UN ly 


Lioks giant HORDE 


$315,604 
$850,786 
$390,577 
$544,585 
$605, 317 


$5,363,744 $4,674,118 $679,626 


under the 











DIRECTORS 
P, A. CHAMBERLAIN 








MINNEAPOLIS 





LEONARD K. THOMPSON, President, 


Northwestern National Life Sonneed Company 











Pres. Security Nat'l Bank 
Cc. T. JAPPRAY 
Vice-Pres. First Nat'l Bank 





A WESTERN COMPANY FOR WESTERN PEOPLE 








B. W. DECKER 
Vice Pres. Northwestern Nat’! Bank 


A. A. CRANE 
Vice-Pres. Nat’] Bank of Commerce 
. NBLSON 
Nelson-Tuthill Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN 'R @AXTER 
Course! 

W. J. GRAHAM 
Vice-Pres. aad’ Actuary 
L. K. THOMPSON 
President 

















RECORD FOR 1907 


TS Ee a ee $1,582,925 .12 
Excess of Income over Disbursements..... 492.452.84 
Paid Policyholders and Beneficiaries....... 787,345.03 
DE Cr ir aick oei nce civecscceisecs 49,104.65 purer 
JARUARY 1, 1968 ve 
Admitted Assets.. ictaepesnkees sesebieeondaal ----$5,231,828.94 
Paid Policyholders ent ‘Renciitates.. ‘ onactems a «+» 6,620,024.92 


SIND GR GIR sche odkns ions cnnenoesicctaceun cess 


SR ve se once cece cs 


Oe MOCO meee tee EH FEEE Bees eee CHEE EEEES Sees Se wees ee Bese ee HHtt OEEt woes 


sid baat daaii eed ses esse eee: 22,638,623.00 
150,820.69 


THE WESTERN UNDERWRITER. 


Western States 


advantageous 





Note 


Northwestern National 
is entering additional 


and offers especially 


propositions to reliable 
Men who desire to 
establish permanent 
business connections. 








July 23, 1908, 























